» an all-steel body, 
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C Order Restoring Prewar Dealer Discounts 


| Expected to Be Issued on Cars This Week 


{Sparks 


Many happy returns to Henry 
‘Ford, who will be 83 tomorrow. 
*” * + 
Reno divorces cost more now. 
That’s the high cost of leaving. 
* * * 


Now if we could only scrape up 
some more scrap. Metal, that is. 
~ - x 
“Take It Easy” 
_ easier for the nurses, 

pallbearers. 

* od * 
_- The number of manufacturers 
| interested in smaller models keeps 
| growing bigger. 
* * 


and make life 
internes and 


Washington sources say Truman 
| feels that Taft will be the Repub- 
| licean candidate in 1948. 

. * * * 

' Too many bureaucrats not only 
miss the point, but mess up the 


' business situation more. 


* * * 


_ A man in Texas was 112 years 

- old when he died. Probably got 

tired of waiting for a new car. 
« & ok 


_ No, Torquey, Operation Cross- 
| Toads has nothing to do with the 
warning for more driving care at 


intersections. 
* oe * 


Who’s Tools? 


After a trip to Russia, R. J. | 
Thomas, UAW-CIO vice-president, 
reports that auto workers there 
can’t afford to buy the product of 
the tools they are supposed to own. 

And yet some of Thomas’ fol- 
lowers pine for that so-called work- 
ers’ republic. 


Auto Output Hits 
Record for 3rd 
Week in Row 


80,439 Built in U. S.; 
July Total Likely 
To Exceed 305,000 


By Mel Humphrey 


Associate Editor 


DETROIT.—U. S. passen- 
ger car and truck production 
mounted to a new postwar 
peak for the third consecu- 


tive week with an estimated 
80,439 vehicles turned out last 
week, a gain of 4,438 units over 


the revised 
AUTOMOTIVE NEWS record 76,001 
Production Estimate 


in the previous 
week. 

With three 
days of this) 
month’s output | 
yet to be re- 
corded, U. S. 
auto makers 
have already 
built 268,827 
cars and 
trucks, 35,339 
vehicles over 
the official tab- 
ulation of 233,- 
488 in the for- 
mer peak 


month of April, | 


AUTOMOTIVE 

News estimates 

show, 
Combined 


auto output in U. S. and Canada | 


(Continued on Page 22, Col. 1) 


deep Station Wagon 


| New Jeep Station Wagon 


Announced by 


TOLEDO.—Willys-Overland last 
» week unveiled its new Jeep Station 
| Wagon. 

» A departure from formalized sta- 
‘tion wagon design in that it has 
the new Jeep 
' product is designed as an all-pur- 
' pose car which can readily be con- 
verted to either business or recrea- 


In This Issue 


Production Table .............Page 22 
Automotive Washington es -Page 8 


Willys 


tional use. It is the second unit in 
the company’s utility line sched- 
uled for 1946 production. 

In announcing the new car, 
James D. Mooney, Willys-Overland 
president, said that the company 
decided to produce a station wa- 
gon as its first product to follow 
the civilian Jeep because of the 
numerous uses of this type of ve- 
hicle during the war. 

“The safe, all-steel body permits 
the user to avoid the cost of var- 

(Continued on Page 19, Col. 1) 
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New Schedule 
Of Prices Is 
Ready to Go 


OPA Says Action 
On Trucks Will 
Follow Soon 


By William Ullman 
Washington Correspondent 


WASHINGTON. —The 


|Crawford amendment now is 


GM’S TOP MEN out on the production line in the battle for production. Here are 


Cc. E. Wilson, right, president of GM, and 


M. E. Coyle, left, executive vice-president 


| with S. E. Skianer, general manager of Oldsmobile, on the Olds line last Wednesday. 
the day after GM had its biggest postwar production. Pointing out production would 


have taken the edge off the present shortage, Wilson said ‘‘ 


. Ro man or nation 


| has ever discovered a way to distribute a shortace.’’ Guests praised Oldsmobile’s efforts. 


Dealers Ponder Market 


Uncertain Factors Cited; Opinions Vary 
From Months to Years 


By Jack Weed 

DETROIT.—Confusion seems to 
reign in the minds of car dealers 
as to the length of time the pres- 
ent seller’s market in the automo- 
tive industry will last, according 
|to a brief survey taken among 
well-established dealers attending 
the annual outing of the Detroit 
Auto Dealers Assn. at the Grosse 
Iske Country Club here last week. 

Opinions varied among the deal- 
ers from 90 days after real pro- 
| duction resumes until two years 
|from now. 

Most of the dealers questioned 


Output Threats 
Grow As FAA 
Sets Ford Tieup 


By Mac Gordon 
Staff Writer 


DETROIT.—New threats of | 
work stoppages gave the automo- 





tive labor front a far from peace- | 


ful hue last week as strikes con- 
tinued at three assembly concerns | 
and 50 supplier plants. 

Ford became the latest vehicle 
manufacturer to face the threat 
of a strike shutdown. The com- 
| pany received a 30-day strike no- 
itice Thursday from 
ithe Foremen’s Assn. of America. 

Company officials declined to 
}comment on FAA demands for 
wage adjustments, union shop, 
checkoff and changes in the griev- 

(Continued on Page 11, Col. 1) 


Do Not Open Until? ? ? 





By Bob Finlay 
Managing Editor 
DETROIT.—More plugs for the 
| hole in the auto price lines bobbed 
up last week, although they are 
marked: 
“Do not open until you CAN’T 


its local of | 


were in business during the period 
immediately following World War 
I, went through the boom days of 
that period and weathered the de- 
pression. They know what each 
condition is like and should be 
able to judge from _ indications 
about how long to expect the pres- 
ent market to stand up before real 
selling will again be the paramount 
interest of the retail automotive 
business. 


But practically every dealer 
questioned qualified his guess by 
saying that so many different 

| conditions face dealers today 
| that he felt unable to do any- 
| thing on the subject except give 
your reporter his present think- 
ing—which might change over- 
| night if any one of several con- 
ditions should change quickly. 

Principal among these conditions 

|was the ability of the car manu- 
| facturers to get material in quan- 
tity and get under production at 
ja rate exceeding 3,000,000 vehicles 
a year within the next month or 
so, an increase in the list price 
of present cars, a further lower- 
|ing of the national economy, a les- 
sening of the spread between work- 
ers pay and the cost of living and 
the effects of a buyers strike. 
The biggest worry of most of 
the dealers at the present time is 
the development of a buyers’ strike 
that would include the purchase 
of automobiles and the inability 
of sufficient people to meet the 
(Continued on Page 18, Col. 4) 


see the whites of the customers 
eyes.” 

A. E. Barit, president of Hud- 
son, revealed that Hudson is hold- 
ing a smaller, lighter car in re- 
serve until the market justifies its 
production. 


a part of the law of the land. 
President Truman at 4:05 
p.m. Thursday signed the bill 


containing the amendment and ex- 
tending the life of OPA until June 
30, 1947. 

OPA officials told AvTomortive 
News immediately afterward that 
orders fixing prices on new passen- 
ger cars had been drafted and will 
probably be published and made 
official this week. New truck prices 
will follow as soon as possible, they 
said. ; 

Meantime, NADA President W. 
L. Mallon warned dealers in a spe- 
cial telegraphic message that they 
must hold prices at June 29, 1946, 
ceilings. 

The effect of the amendment, 
when new prices are made offi- 
cial, will be complete restoration 
of the peacetime handling charges 
and trade discounts. This will 
mean an addition of a total of 
about 8% percent to present 
prices. The additions will em- 
brace 3 percent in handling 
charges and 5% percent in trade 
discount cuts. 

Thus, NADA has achieved a no- 
table victory in its relentless fight 
for the dealers of the country. Not 
only the 26,000 members of NADA 
but all other retail motor car deal- 
ers will Share in the _ restored 
profits. ; 

Never in the history of trade as- 
sociations has there been a better 
demonstration of the effectiveness 
of organization in a fight for a 
square deal for business. 

The congressional battle lasted 
about a year. Early last fall NADA, 
despairing of inducing OPA to play 
fair on cost absorption, took its 
case to Congress. 

The opening gun, a public hear- 
ing before the House Small Busi- 
ness committee set a new record 
for business hearings on Capitol 
Hill. More than 400 members of 
the House and 50 members of the 
Senate attended. 

NADA really laid the foundation 
of its case that day. It put before 
Congress irrefutable proof that the 
dealers, after their many reverses, 
should not be compelled to submit 

to cost absorption cuts. 

But that was far from the end of 

(Continued on Page 21, Col. 1) 


More Plugs Coming for Auto Price Gap 


Later in the week, Joseph W. 
Frazer, president of Kaiser-Frazer, 
said that in the future “we hope 
to have in our organization a 
lower-priced car.” 

He pointed out that the car 

(See SMALL CARS, Page 22, Col. 5) 
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Replacement Orders Up 400% . . - 
Dealer Help Sought 


In Parts Shortage 


DETROIT. 
cal 


ed last week. 


Lack of essential repair parts, 
an AMA survey indicated, is tak- 
ing an increasing number of cars 
off roads this summer. It is also 


Ample Rubber 
Seen Available 
For Peak Rate 


AKRON.—The nation’s supplies 
of synthetic and natural rubber 
now appear adequate to maintain 
the rubber industry at its alltime 
record production rate for all of 
1946, John L. Collyer, president of 
B. F. Goodrich Co., said last week. 
opera- 
tions were 40 percent higher dur- 
ing the first six months than in 
any prewar year, Collyear pointed 
out, and doubt had been expressed 
that there would be sufficient hl 
eve 


Rubber manufacturing 


ber to continue at that 
through the balance of the year. 


He said it is now estimated that 
consumption of synthetic and na- 
tural rubbers in this country this 
year will approach 1,000,000 tons, 
over 70 percent of which will be 
synthetics. The nation used 651,000 
tons of rubber in 1940—of which 
only 2,500 tons was synthetic—a 
record, he 


prewar consumption 
added. 

“Continued progress has been 
made in improving the quality 
of synthetic rubber and of the 
products made from it, and in 
reducing the cost of manufac- 
ture,” the Goodrich official stated. 


“During the first half of 1945 the 
average cost of synthetic rubber 
of the type in greatest use was 
approximately 30 cents a pound. 
Since that time it has been pos- 
sible to eliminate some high cost 
production which, with other effi- 
ciencies, has reduced the average 
total cost of the main type syn- 
thetic rubber to less tuan its sell- 
ing price of 18% cents a pound 


established by the government. 


“Until July 1, 1946, natural rub- 
ber from the liberated areas was 
costing government 20% cents @ 
pound fob Far East. The resale 
price to the rubber industry of 2212 
cents a pound enabled our govern- 
ment to recover its handling costs. 
For the last half of 1946 the gov- 
23% cents a 
pound fob Far East for new sup- 


ernment will pay 
plies from this source.” 
However, Collyer said, even 
after including natural rubber at 
the new higher prices of 23% 
cents fob Far East, but exclud- 
ing some purchases at much 
higher prices under contracts 
made during the war, “the pres- 
ent cost to the government of 
natural and synthetic rubbers 
combined is below the current 
selling prices to the rubber in- 
dustry.” 


“It will be sometime in 1947 be- 
fore we have enough natural rub- 
ber to test fully its relative worth 
with synthetic rubber. The hope 
for natural rubber lies in its abil 
ity to remain competitive with 
produced by 

he declared. 


rubbers 
industry,” 


synthetic 
American 


Detroit Showing 


Is Held by 


Kaiser-Frazer 


DETROIT.—Detroit showing of 
the Kaiser Special and Frazer cars 
opened Friday at Aaron DeRoy 


Motor Car Co., distributor. 
At the Chicago showing 


hotel. 


Earl Muntz, Los Angeles distri- 
butor, reported during a visit to 
Detroit last week that he had 21,- 


000 orders on his books. 


-In the face of criti- 
replacement parts shortages 
which have forced many owners 
to forego use of their cars for 
months, car manufacturers are us- 
ing every means to get urgently 
needed parts to them, the Auto- 
mobile Manufacturers Assn. report- 

















last 
week, it was estimated that 60,000 
viewed the cars in the Congress 
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Steel Output Rate Near 


Mark of Year. Ago 

NEW YORK.—The operating 
rate of steel companies was 89.3 
percent of capacity last week, 
according to the American Iron 
and Steel Institute. 

This compares with 87.9 per- 
cent the week before and 90.7 


making inroads in the expected percent one year ago. 


postwar gain in total number of 
passenger cars in use. 

The survey showed that strikes 
in suppliers’ plants, raw material 
scarcities and government regula- 
tions are contributing to the pro- 
longed shortages. 

In current efforts to relieve 
the parts shortages, automobile 
companies are urging dealers to 
search their establishments for 
now-scarce items possibly over- 
looked or forgotten. Companies 
have set up special departments 
to seek out parts. Company field 
men are instructed to notify the 
factory immediately when scarce 
parts are located. 

A typical case, reported by one 
firm, told of a months’-long search 
for a crankshaft for a 1937 model. 
Found at last in Mississippi, where 
the dealer had abandoned all hope 
of selling the part, it was rushed 
by airplane to Chicago and quick- 
ly installed. 

In another instance, a main 




















Half of Incomes 


In U. S. Below 
$2,000 a Year 


WASHINGTON.—Almost half of 
the nation’s families had a gross 
income of less than $2,000 last year, 
and two out of three took in less 
than $3,000. 


The figures, which represent the 


all members of each family, were 
announced last week by the Bureau 
of Agricultural Economics and Fed- 
eral Reserve board after a joint 
survey. 

About one in 10 families grossed 
incomes of $4,000 to $7,500, the sur- 
vey found, while only one in 33 
had joint income exceeding $7,500. | 

This year’s average income is| 
likely to be even less, since 1945 | 


combined income before taxes of | and the appointment of field sales 





bearing was flown from Atlanta, 
Ga., to Wisconsin, where the own- 
er’s car had been out of use for 


set a record for individual income. 
the agencies observed. 


Lincoln-Mercury Completes 


New Sales Setup 


| DETROIT.—Establishment of 21; tinue to sell Lincolns or Mer- 
'Lincoln-Mercury sales districts| curys, or both cars in addition 
from coast to coast has now been| to Fords. 
completed and| Matching the $35,000,000 expan- 
district managers | sion program of the Lincoln divi- 
® responsible for|sion, Lincoln-Mercury dealers al- 
all sales and|/ready have invested $8,500,000. 
service of Lin-| This investment is expected to to- 
coln and Mer- | tal $45,000,000 when the entire pro- 
ecury cars are|posed dealer organization is es- 
' now functioning, | tablished. 
» it was announced| Recently, nearly all Ford dis- 
© last week. trict managers have been relieved 
» Months of\|of all responsibility for Lincoln 
planning by the|and Mercury activities and the ap- 
Lincoln - Mer-|pointment of Lincoln-Mercury 
cury sales staff|dealers. Lincoln-Mercury district 
has resulted in|Managers assume these responsi- 
the selection of 1,000 Lincoln-Mer- | bilities. 
cury dealers from coast to coast They have the supervision of 
sales of Lincoln and Mercury 
cars and dealers should take up 
all matters pertaining to the 
Lincoln-Mercury division with 
their Lincoln-Mercury district 
manager. 
The following 21 Lincoln-Mer- 








Frank J. Denney 


and service staffs, 
Frank J. Denney, 
manager. 

At present, Lincoln-Mercury 
dealerships are grouped as ex- 
clusive Lincoln-Mercury dealers, 


according to 
general sales 


interim dealers who are func- |cury district headquarters have 
tioning until exclusive Lincoln- | been established: 
Mercury dealers are appointed Dearborn; Jacksonville, Fla.; 


in their communities, and per- 
manent Ford dealers in very 
small communities who, because 
of the limited market, will con- 


Atlanta, Ga.; Chester, Pa.; Cincin- 
nati; Washington; Denver; Long 
Beach, Calif.; Richmond, Calif.: 
Seattle; Buffalo; Cleveland. 





over five months for lack of the 
part. Thirty-six telegrams between 
a factory and various West Coast 
points finally uncovered bearings 
needed by an eastern owner. 

Replacement parts backlog or- 
ders, meanwhile, have jumped as 
much as 400 percent compared with 
last year, the survey revealed. 

Letters from owners telling of 
inability to find parts needed to 
keep their cars going have quad- 
rupled, over the number received 
during the fall of 1944, the height 
of the war production period, one 
car maker’s records show. An- 
other company reported similar 
communications from its owners 
are 20 times the normal rate. . 

Vital parts now virtually out of 
supply include crankshafts, con- 
necting rods and main bearings, 
wormshafts and certain roller and 
ball bearings used in _ steering 
mechanisms, clutch throwout bear- 
ings, cylinder head gaskets, trans- 
mission parts, mufflers, brake 
drums—and even door locks for 
some models. 

Dies for some _  parts—te:rmed 
“non-essential” in wartime—were 
scrapped and new ones held up 
by strikes and material shortages 
have not yet been delivered, the 
AMA survey showed. 


Walker Named 
Style Consultant 
By Ford Motor 


DEARBORN.—George W. Walk- 
er, one of the country’s leading 
automobile stylists, has been named 
design consultant 
for the Ford Mo- 


tary, Automobile Dealers Assn. of Indiana, 


general manager, 


tor Co. Henry 
Ford II,  presi- 
dent, announced 
Thursday: | 


Walker will be]! 
consultant to Eu- |! 
gene T. Gregorie, | 
director of styl- 
ing for the Ford 
Motor Co., and 
will work in col- 
laboration with 
the company’s 
own styling section, Ford said. 

Walker has severed his associa- 
tion with the Nash-Kelvinator 
Corp., for whom he has designed 
automobiles since 1940. 

Walker has been an. industrial 
designer since 1929, when he 
opened his firm in Detroit. Pre- 
viously, he had done automobile 
advertising illustrations in Cleve- 
land and Los Angeles. 


°46 Hudsons Delivered 


To Swedish Royalty 

DETROIT. — Hudson’s Stock- 
holm distributor, A. B. Hans 
Osterman, reports that deliveries 
of new 1946 Hudsons have been 
made to His Majesty King Gus- 
tav of Sweden and to his son, 
Prince Olaf. 





G. W. Walker 





LOUIS MILAN, ATAM president, 
of Automobile Dealers of Mexico. 


greets 


Discussing Dealer Problems . . 





OFFICERS AND DIRECTORS of ATAM. Left to right, back row, W. A. Williamson, 
vice-president, Texas Automotive Dealers Assn., director; Walt R. Hamer, executive 
secretary, Ohio Automobile Dealers Assn., director; Herman Schaefer, executive secre- 


president. Brooklyn Automobile Dealers Assn., director. Front row, Edward L. Cleary, 
Chicago Automotive Trade Assn., 
Milan, executive vice-president, Wisconsin Automotive Trades Assn., president; Glenn 
B. Atcheson, general manager, Minnesota Automobile Dealers Assn. 





THE TWO OLDEST members of ATAM started attending meetings in 1921. Left to 
right, John E. Raine, general manager, Automotive Trade Assn. of Virginia, and Burt 
Roberts, executive secretary, Motor Car Dealers of Southern California. 





New York; Pittsburgh; Somer- 
ville, Mass.; Chicago; Des Moines, 
Ia.; St. Louis; Twin City district; 
Dallas, Tex.; Kansas City; Mem- 
phis. 

These districts are established 
under the following regional head- 


quarters: 
Southeastern region, Chester, 
Pa.; Western region, Richmond, 


Calif.; Northeastern region, Edge- 
water, N. J.; Midwestern region, 
Chicago; Southwestern region, 
Kansas City; Dearborn region, 
Dearborn. 


1946 Truck Sales 
Hit 84 Percent 
Of 1941 Figure 


DETROIT.—New truck registra- 
tions for May from 41 states 
amounted to 84 percent of those 
for the similar period and states 
in 1941, R. L. Polk & Co., statis- 
ticians for the automotive indus- 
try, reported last week. Figures 
for 10 states in June show regis- 
trations running 85 percent of 
those for the same states in June, 
1941. 


Indications are that if the pres- 
ent climb continues, truck sales 
will approximate those of prewar 
days, the Polk motor statistical 
division said. Tabulations for May 
include 41 states which account 
for 65.2 percent of tlie total sales 
of the nation, reporting 36,547 new 
truck registrations, as compared 
with 43,631 for 1941. 

Registrations for June for 10 
states were 4,998 as compared with 
5,846 for the same states and pe- 
riod in 1941. The total of registra- 
tions tabulated thus far this year 
shows 169,840 new truck sales, as 
compared with 277,080 for the same 
states and period in 1941. 

Complete tabulations for 48 states 
and the District of Columbia for 
the first four months of this year 
show registrations running 128,295, 
against 227,603 for the same pe- 
riod in 1941, or slightly better than 
56 percent of prewar registrations. 
However, sales during the second 
quarter of the year stepped up 
considerably, as plants came into 
heavier production, with expecta- 
tion that should manufacture con- 
tinue without interruption, the 
truck industry may not only ap- 
proach its prewar sales figures, but 
actually surpass them. 


i 


director; C. Ray Palmer, executive vice- 


secretary and treasurer; Louis 





Britain Halts General Use 


Of Synthetic Rubber 

LONDON.—British manufac- 
turers will be able to revert 
wholly to natural rubber by Oc- 
tober as a result of an improve- 
ment of the supply from the Far 
East, it has been revealed by 
the Board of Trade. 

Import of synthetic rubber for 
general purposes from the U. 8. 
has been stopped, it wins said. 


Razo, 


Manuel E. Mexico City, manager 
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Dealers’ or 


MANY dealers are wondering if 
iY the fact that OPA cut their 
discount indicates that the trade 
hasn’t. gone a good public relations 
job. Dealers feel that not only the 
bureaucrat in Washington, but the 
public, and perhaps some dealers 
themselves fail to appreciate fully 
the automobile retailing trade’s ser- 
vice to humanity. 

The discount on new cars is not 
earned by the dealers doing the 
mere process of obtaining a car 
from the factory and delivering it 
to owners. It is recognition on the 
part of the factory that an auto 
dealer needs this discount not only 
to cover the cost and profit on the 
delivery of a new car, but to enable 
the dealer to translate the new ve- 
hicle from an inanimate object, as 
delivered by the factory, into man’s 
greatest time and place utility. 

It is only the dealer that con- 
verts this mechanical contrivance 
to a utility in the hands of the 
owner. When the car comes off 
the assembly line, its potentials 
for service are great. Whether 
this potential is converted into 
satisfactory miles of transporta- 
tion depends upon the dealer. 

Dealers, in order to insure owners 
satisfactory miles of transportation 
and manufacturers adequate repre- 
sentation, not only sell the car but 
they provide a permanent home for 
the car in a location convenient to 
the owner. This home is stocked 
with parts, shortcut tools and 
equipment. The dealer meets a 
weekly payroll all for the purpose 
of keeping the customer not only 
satisfied, but a continuous enthusi- 
astic owner. 

These contributions — buildings, 
equipment, parts and manpower— 
are important and necessary. How 
important they are to the customer 
is best revealed by the fact that 
auto dealers in normal times gen- 
erally employ as many people as 
the factories and have as much 
capital invested. 


Many Dealers Consider 


Selves As Utilities 


\ ANY dealers feel that their ser- 
+"4 vice to auto owners is in the 


Houston Assn. 
Warns Dealers 


On Collections 


HOUSTON.—Dealers are advised 
to record the motor number and 
speedometer reading on the repair 
order as a means of expediting pos- 
sible court action to collect service 
bills, Houston Automobile Dealers 
Assn. warned its members last 
week. Many dealers are beginning 
to have difficulties in collecting for 
repair bills, according to the state- 
ment. 

It adds that under article 16, sec- 
tion 37, of the state constitution, 
“all garagemen have a lien for re- 
pairs made on automobiles, and 
even though the owner remove the 
car from your shop by subterfuge, 
or promise to pay in the future, 
you, as a dealer, still have a lien on 
that car.” 

It has been held that “possession 
of property is not necessary for a 
mechanic’s constitutional lien and 
relinquishment of possession is not 
extinguishment or waiver of the 
lien. 

In the event the car remains in 
your possession, a foreclosure of 
the lien may be had without filing 
suit by proper posting of notices 
and selling the car at public sale, 
after the notices have been prop- 
erly published, the association de- 
clares. 


Okla. Dealers Meeting 


Planned for Nov. 13 

OKLAHOMA CITY. — Oklahoma 
Automobile Dealers Assn. will hold 
its state meeting Nov. 13, A. R. 
Christie, secretary - manager, an- 
nounced last week. Further details 
will be announced at a later date, 
he said. 


salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 














nature of a public utility. Their 
establishments are as important to 
auto owners as a power plant is to 
electricity users. 


These dealers feel that if the 
story of their contribution had been 
more frequently and more continu- 
ously told to the public, then the 
Washington bureaucrats would not 
have been so quick to cut the dis- 
counts and if they did, the act 
would have received little public 
approval. 

These same dealers feel that 
efforts to translate dealer opera- 
tions in terms of owner benefit 
should be continuous. It is not 
only a job for associations, but 
also for the individual dealer. Un- 
til such a time as the dealer’s 
contributions are appreciated by 
a large share of the public, the 
trade is in a precarious position. 

Later on, dealers know, a tough 
competitive situation is coming. If 
the dealer fails to sell himself first, 
then it is a question of selling a 
car at a price rather than at a 
profit. 

If all publicity emphasizes the 
car, prospects naturally will shop 
around to see where they can get 
the longest allowance to get the 
car of their choice at the lowest 
possible price. 


Promotion Will Help 
Public Understand 


7JHEN a dealer gains maximum 

local acceptance, he finds more 
customers automatically coming to 
him first. He finds more people ac- 
cepting his fair used-car allowance 
without question. 

He finds, too, that used-car buy- 
ers so appreciate his responsibility 
that the mere fact that he puts a 
certain price on a used car estab- 
lishes the standard of value for the 
vehicle in the prospect’s mind. 

Institutional promotion of deal- 
ers can’t help but create a con- 
dition where more and more buy- 
ers appreciate the importance of 
the dealer contribution. It is the 
only kind of promotion that will 
keep him out of competition 
rather than throw him into it. 

As I travel over the country and 
talk to dealers, I find more and 
more of them feel that they should 
be equally energetic in beating the 
tomtoms for their own contribu- 
tion to this trade, so they can fully 
cash in on the very progressive 
tomtom beating that the manufac- 
turers have always provided for 
their products. 
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Dealers tell me 


By John 0. Munn 





Dealer Is Enjoined 


On Delivery Delay 

STAMFORD, Conn—An_ in- 
junction restraining Stamford 
Motors, Inc., from delivering a 
new car to anyone until it has 
made delivery to a customer 
who placed an order last Sep- 
tember has been issued by City 
Court Judge Benjamin H. 
Meade. 

The injunction was obtained 
by William Vermeulen, who 
claimed he had made a $100 de- 
posit with Stamford Motors, and 
that the company had since de- 
livered several cars to custom- 
ers who placed their orders after 
him. 


Pa. Dealer Plan 
Would Punish 


Phantom Buyers 


HARRISBURG, Pa. — Pennsyl- 
vania Automotive Assn. last week 
proposed that dealers check with 
others in adjacent communities to 
eliminate the “padding” of their 
sales possibilities due to the wide- 
ly-practiced duplicate order plan of 
new car buyers. 

Comparison of the order dates is 
one way to arrive at a conclusion 
as to which dealer delivers the car, 
and the “duplicator” could be 
pushed down to the bottom of the 
list on other dealers’ books, the 
association states. 

Emphasizing the need for cutting 
out multiple orders, the statement 
adds that “Figures don’t lie, and 
indications are that dealers won’t 
be able to deliver more than 50 
percent of the orders now on file 
by the end of 1946.” 


NADA Selects 


Committee for 


°47 Convention 


WASHINGTON.— NADA last 
week started plans for its first an- 
nual convention since 1944 to be 
held next year, according to Wil- 
liam L. Mallon, president. 

E. G. FitzHenry, NADA treas- 
urer and director, was named 
chairman of the convention com- 
mittee, which will meet July 30 in 
New York. Shortly afterwards, it 
expected that the time and place 
for the 1947 affair, marking 30 
years of service by NADA, will be 
announced. 

It is anticipated that this will 
be the largest convention the asso- 
ciation has ever held. 








Chicago Pontiac Dealers 


Elect New Officers 

CHICAGO.—Members of Pontiac 
Dealers, Inc., at their annual meet- 
ing elected W. P. Winslow as presi- 
dent. E 

Other officers named were: E. L. 
Fitzsimmons, secretary, and S. 
Grossinger, treasurer. 





18 Months Instead of 15... 


Less Strict Regulation W 


CHICAGOW—Liberalization of 


| Regulation W to the extent of. pro- 


viding a maximum of 18 instead 
of the present 15 months to pay 
was urged last week at the mid- 
summer meeting of the Automotive 
Trade Assn. Managers. 

Burt Roberts, of the Los Ange- 
les Assn., advocated before the rec- 
ord turnout of 61 that the one- 
third down payment be retained 
and that motor cars be considered 
separate from other products 
application of the regulation. 

In an off-the-record session, 
activities by mechanics and 
salesmen unions were discussed. 

The meetings were more inter- 
national than any preceding ones, 
due to the presence of Howard B. 
Moore from Toronto and Manuel 
E. Razo from Mexico City, the 
latter a newly elected member of 
ATAM. 


As general manager of the Mex- 
ican National Assn., Razo viewed 
with alarm the proportions of “il- 
legitimate” sales in Mexico by un- 
franchised dealers and by others 
disposing of cars stolen in the 
United States. 


All three officers of ATAM 
were reelected as follows: Louis 
Milan, Wisconsin Automotive 
Trades Assn., president; Glenn 
B. Atcheson, Minnesota Automo- 
bile Dealers Assn., vice-presi- 
dent, and Edward L. Cleary, Chi- 
cago Automobile Trade Assn., 
secretary-treasurer. 


Discussing the outlook for car 
production, Karl Richards, field 
service manager of the Automobile 
Manufacturers Assn., said that the 
picture is not too clear because of 
vital parts shortages, the rate of 
deliveries by suppliers, and con- 
tinuous threats of strikes in their 
plants as well as those of the 
manufacturers. 


Claude S. Klugh, manager of 
the Pennsylvania State Assn., 
warned the other executives of 
a boomerang against dealers by 
the public unless special efforts 
are made to curb what he de- 
scribed as “exorbitant finance 
charges.” 

He declared that banks and 
finance companies are equally 


guilty of abuses in his and other 
states. 


A panel discussion of automo-| 
bile shows brought agreement that 
they should be resumed as soon 
as practicable but the manager 
recommended no specific dates. C. 
W. Coons, of the Illinois State 
Assn., cited emphasis upon high- 
way safety as the principal cur- 
rent legislative trend. Harold Gray, 
of the National Highway Users 
Conference, declared that dealers 
and their associations should be 
active in working against diver-! 


in | 


Urged at ATAM Parley 


sion of state automobile funds to 
nonrelated users. 

Other highlights of the meetings 
were talks by Victor Dreiske, of 
the J. Walter Thompson Co.; L. 
J. Buckland, and members R. Earl 
Burrows, Cleveland; Joseph 
Schlecht, St. Louis; Paul T. 
Graves, Detroit; C. D. Henderson, 
Albany, N. Y., and Walter Ham- 
er, Columbus, O. 

The banquet was 
presidents. 


NADA Is Asked 


To Investigate 
Export of Cars 


CHARLESTON, W. Va.—NADA 
last week was asked to determine 
the truth of reports that automo- 
bile makers are diverting the bulk 
of new car production to foreign 
markets at the expense of domes- 
tic dealers. 

The request was in the form of 
a telegram to NADA from Wil- 
liam Randolph, executive secretary 
of the Automobile Dealers Assn. 
of West Virginia. Randolph also 
urged a “vigorous” NADA cam- 
paign if the export situation is 
found true. 

Randolph’s telegram to NADA 
read: 

“With demand at fever pitch, 
West Virginia dealers seriously 
disturbed over reports that bulk 
of production is being diverted to 
foreign markets. NADA investiga- 
tion and report to trade is urged 
and if facts prove true then 
NADA is urged to launch vigorous 
move to ‘persuade’ factories to 
channel at least 80 percent of all 
production to domestic dealers 
taking fight to Congress if neces- 
Sary.” 


Insurance Ruling 
Appealed in Tenn.: 


Long Case Seen 


NASHVILLE, Tenn.—The deci- 
sion that auto dealers in Tennessee 
may be issued licenses as agents 
for Motor Insurance Corp., ren- 
dered in May in Davidson County 
Circuit court, has been appealed 
to the State Court of Appeals by 
the State Insurance department; by 
Attorney Cecil Sims, representing 
a group of stock agents, and by 
Levine & Levine, in behalf of mu- 
tual agents. 


The appeal will not be heard be- 
fore October and a decision, ac- 
cording to Sims, is unlikely before 
next spring. In the meantime, the 
auto dealers must remain without 
insurance licenses. 


in honor of 











AT ITS SIXTH annual meeting and convention this year in Boston, Massachusetts State Automobile Dealers Assn., Inc., reported a 
the total roll to 515. Edward H. Baker, T. C. Baker Co., Brookline, was elected president. The banquet was attended by 600 persons. 


gain of 121 new members, bringing 
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AUTOMOTIVE WE STAND FOR: 

pi ‘ 11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessorics. || 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the precepts 
of independence and the rewards of applied energy 








NEWS 
and uuuwuy, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 








Memo to the Public 
New that dealers have won their long fight for restora- 
tion of time-proven discounts, they should explain to 
the public just what the fight was all about. 

Many people are likely to misunderstand. Looking at the 
surface, they may figure that this is just another boost in 
car prices to give dealers profits they do not deserve. 

People may not understand that a fair discount is the 
thing that makes it possible for them to always have a home 
for their cars, in good times and bad. 

Many think that the discount is pure profit, little realiz- 
ing the dealer costs involved and the risks he takes in order 
to perform service for the community. 

As many dealers are beginning to believe, maybe the fact 
that the dealers have not sold themselves to the public is 
one of the reasons that OPA was able to get away with 
the discount grab in the first place. 

However that may be, dealers have an opportunity to 
begin their public-relations program in explaining just what 
their discount means not only to themselves but to the com- 
munity in enabling the dealer to stay in business and serve 
the public. : 


Knowledge 
> | Ate ag reprinting is the excellent advice the Pennsyl- 
vania Automotive Assn. offers in discussing the NADA 
dealer business analytical program: 
The pilot training course under the GI Bill of Rights is 
built on a slogan which goes something like this: “The best 
pilot is the one who takes the attitude that he knows noth- 


in Rae 

tt is a well known fact that poor management in business 
causes most failures. Poor management comes from a lack 
of knowledge of the “How” of management methods, and 
the dealer who does not know how to manage his business, 
or does not get someone who does know how to run it, or 
assist him in running it, is only baiting failure. 

Good management comes from an intimate knowledge of 
the business .. . a knowledge of the principles of manage- 
ment and the ability and will to apply these principles. 

Management is of two kinds, “general” and “detail.” A 
dealer may be a good general manager and not know the 
details. Another may be an excellent detail manager, but 
lack all the knowledge necessiry to general management. 

While this is not a treatise on management, that subject 
is more or less the basis of the report to be made by NADA 
and PAA from a compilation of material gathered from 
automobile dealers throughout the nation. 

Mail the information needed today. 
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Whether you are aware of it or 
not, the travel tension has been 
dropping since June 1. New York’s 
hotels, which have been packed to 
the doors for four years or more, 


are down 15 to 

NOTES 25 percent, par- 
FROM ticularly over 

MY NOTEBOOK the weekends. 
The reasons 

given: (1) Few relatives visiting 
New York to meet their homecom- 
ing warriors. (2) People using their 
cars to get to the old vacation 
haunts and passing up the big 
cities. (3) Merchandise buyers 
avoiding the market until the OPA 


price feud settles down. 
+ * + 


Speaking of transportation, there 
is no question in my mind but what 
the airlines are going to cut into 
the railroad passenger totals to an 
alarming extent. Pennsylvania Cen- 
tral is now operating commuter 
service between Detroit and Cleve- 
land every hour on the hour. There 
are dozens of other similar services 
now maintained by air between 
American cities. That’s tough com- 
petition. New and_ reconverted 
planes are being added to service 
daily by all of the major airlines. 
One does not have to be a prophet 
to predict a battle royal for pas- 
senger business before the end of 


the current year. 
* * * 


This one was told me in New York 
and my informant freely stated the 
name of the company and the city 
where the test was made; but with- 
out confirmation, I will quote only 
the figures as I remember them. It 
seems the president of one of our 
largest electrical household appli- 
ance companies was determined to 
find out how many of the orders 
his dealers had on hand were 
“firm.” As an experiment, he se- 
lected a typical city, which hap- 
pened to be located in Ohio, in 
which his dealers had signed or- 
ders on hand for 276 electric re- 
frigerators of a certain type and 
model. Two full carloads, contain- 
ing 100 refrigerators, were shipped 
by express. Each dealer was asked 
to call his customers, tell them he 
had the refrigerator on hand and 
ready for delivery, when did they 
want it, etc. At the end of 14 days, 
out of the original 100 shipped, 
which was less than 40 percent of 
the so-called “firm orders,” there 
were still 14 refrigerators on the 
dealer’s floors! We can hardly 
imagine any of our passenger car 
manufacturers attempting a simi- 
lar experiment under present con- 
ditions, but the results would be 
just as interesting. I have a hunch 
most of you will agree, the test 
might duplicate too nearly the re- 


frigerator experience for comfort! 
- ” * 


Don Bathrick, of Pontiac, asked 
his dealers at Saratoga if they 
were setting up a percentage of 
their cars for delivery to returned 
veterans. He believes that not only 
is their claim for priority justified, 
because most of them sold their 
cars when called into service, but 
that it is good public relations for 
the dealer. Fly-in-the-ointment is 
the unscrupulous veteran who is 
taking advantage of the situation. 
Has anyone yet found a plan by 
which the legitimate returnee can 
be accommodated, -but at the same 
time takes care of the chiseler who 
is buying only for someone else or 
to make a profit? 

- - - 

On another page you will find an 
announcement that our book de- 
partment can now supply you with 
copies of Malcolm Bingay’s “Detroit 
Is My Own Home Town.” It has be- 
come one of the best selling non- 
fiction books and well deserves its 
seventh printing. I can heartily 
recommend it to anyone who is an 
old-timer in the automobile busi- 
ness because his chapters on Henry 
Ford, the Dodge Brothers, Durant, 
Couzens and others will make the 
old Pontchartrain Hotel days live 
again in your memory. The book 
for our readers could have as well 
been titled, “I Grew Up With The 
Automobile Business.” Anyway, I 
can heartily recommend it to my 
friends.—G.MLS. 
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Letterbox 
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—-AND A FEW 

x OTHERS WE WISH 

WERE ON A GOOD, 

HONEST , PERPETVAL 
HOLIDAY ! 
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‘How About Highways’, . .’ 


The views expressed in this column are those of our readers. 


Anonymous 


contributions will not be accepted but confidence will be observed upon request. 


For Better Roads 


The usual safety campaigns and 
methods appear to be centered on 
the individual driver as the world’s 
worst contribution to the safety 
movement. While drivers do come 
in for a full share of fault, too lit- 
tle is said about the 1910 model 
highways upon which 1945 model 
automobiles are expected to oper- 
ate safely. 

Seldom do we find any real facts 
and figures on the nation’s “good” 
roads; the little blind hill tops that 
five dollars’ worth of scraping with 
a bulldozer would have eliminated; 
the four-lane traffic volume that 
is crowded into a single track sys- 
tem; the narrow bridges; blind 
turns and negative graded curves. 

With an eye toward year-around 
safety with an open-minded atti- 
tude in attacking the fundamentals, 
our local newspapers have inter- 
ested themselves in the angle of 
better highways. 

The purpose of this letter is to 
ask your assistance in pointing us 
to sources of information upon 
which to base our efforts to sup- 
port highway improvement in this 
area. 

We are writing the Automotive 
News as you have always taken a 
constructive attitude toward safety 
and the general good of the indus- 
try. We will be very grateful for 
any cooperation. Thank you.—Ern- 
Est Burwe.i, Ernest Burwell, Inc. 
(Chevrolet), Spartanburg, S. C. 

(Eprror’s Note: You might get 
in touch with the National High- 
way Users Conference in Wash- 


ington. Also, those interested 
might contact Mr. Burwell. 
a” * * 


Rear Door Locks 

I believe this is the information 
on an automatic rear door lock 
for four-door sedans, Mr. Car 


Owner was looking for in the July 
22 issue of Automotive News. Dick- 
son Mfg. Co., Mishawaka, Ind., of- 
fers such a device. It has been 
a ready seller to people who want 
a four-door sedan but still want 
protection for the kiddies.—T. W. 
Hockett, Hockett Sales Co., Ann 
Arbor, Mich. 


* x * 
Correction 


Thank you for your news item on 
my viewpoints on the present car 
situation. 


I would, however, like to have 
you note a correction; I am a Nash 
dealer—not an Oldsmobile dealer, 
as was stated.—Wm. P. ScHwartTz- 
BURG, president, Milwaukee (Wis.) 
County Automobile Dealers Assn. 


Coming Events 


AUGUST 


22-24—Seattle (New Washington hotel). 
SAE National West Cvast Transpor- 
tation and Maintenance meeting. 
SEPTEMBER 


11-12—Milwaukee (Ti ote! Schroeder), 
SAE National Tractor meeting 
11-13—Chattanooga. A nn ual convention, 
Tennessee Automotive Assn. 
16-17—Milwaukee. Annual convention of 
Wisconsin Automotive Trades Assn. 
16-197—Annual convention. Automobile Deal- 
ers Assn of West Virginia. 
23-24—Philadeiphia. A nn ual convention, 
Pennsylvania Automotive Assn. 


OCTOBER 

3-5—Los Angeles (Biltmore hotel). SAE 
National Aeronautic Fall Meeting and 
Aircraft: Engineering Display. 

6-8—Myrtle Beach, 8. C. (Ocean Forest 
Hotel). Seventh annual convention of 
South Carolina Auto Dealers Assn. 

16-17 —Chiengo (Hotel Knickerbocker). 
SAE National Transpurtation and 
Maintenance meeting 

29-Nov. I—Cleveiand. Refrigeration and 
Ai Conditioning Exposition. 


NOVEMBER 
7-8—Tulsa, 
Nati 





Okla. (Mayo hotel). SAE 
onal Fuels and Lubricants meet- 
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KAISER SPECIAL 


PRODUCT OF KAISER-FRAZER 





-e-eThe KAISER SPECIAL and the FRAZER 


Here are the two new 1947 motor cars that the 

Wwe : rf public is flocking to see. The KAISER SPECIAL and 
WO the FRAZER are as exciting in performance as they 

are in beauty. Their design was unhampered by 

Gow Shea’ any pre-war tools or dies. They were engineered 
against a background of wartime experience. The 


; KNWtt'/ result is two new motor cars. Both are now being 
* 


shown in principal cities, and are rapidly being 





foes 


supplied to our more than 4,000 dealers from coast 
to coast. Watch for local announcements. 
FRAZER 


PRODUCT OF 
GRAHAM-PAIGE 
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contract negotiations with the 
Motor Carriers Assn. of New 
York. 









late News in Brief 





* * 


Rolls-Royce to Bow 

NEW YORK.—The new post- 
war Rolls-Royce, now in full pro- 
duction in England, will get its 
initial American showing here 
in August by J. 8. Inskip, Inc., 
the only U. 8. distributor for the 
British-built limousines. 


+ 


* 


GM Medics | 
ROCHESTER, N. Y.—Seventy- 
five General Motors medical de- | 
partment directors will “go back z 


ulty members of the medical 
school at Rochester tniversity. 





* * * 


N. Y. Drivers Ask Raise 

NEW YORK.—Local 807 of 
the AFL Teamsters union dis- 
closed last week it is demand- 
ing wage increases of 20 to 25 
percent and a 40-hour week in 


to school” at their ninth annual 
convention to be held here this 
week. The last four days of the 
meeting will include refresher 


courses to be conducted by fac- * 


Underground 

BUFFALO.—The city council 
has adopted a resolution calling 
for immediate study of the feas- 
ibility and probable cost of con- 
structing underground parking 
facilities in downtown Buffalo. 


* * * 


Canadian Financing Up 





Automotive News Reel . 


jat $3,586,736 in June, 


corresponding period a year ago. 
* + * 





Taxis to Use FM 


MONTREAL.—Plans for Mon- 
treal taxis to have FM radio 
equipment for communication 
are awaiting final arrangements 
with the Department of Trans- 
port. The taxi owners hope to 
eliminate the need of returning 
to call-boxes after each trip if 
the use of FM proves economi- 
cal enough. 


* 


Job Amendment OK’d 

| WASHINGTON. — A _ proposed 
constitutional amendment guaran- 
teeing persons the right to bargain 
“individually or collectively” with 
their employers was approved last 
week by the Senate Judiciary com- 
mittee. Sen. Andrews, of Florida. 
author of the amendment, said it 
was not designed to abolish closed- 
shop agreements. 

~ 





ON SUNDAY MORNING, when thousands of San Franciscans are looking out at the 
bright sunshine and wishing they had that new car for a trip to the country, KFRC 
sends out @ program of auto news .. . said to be the first air automobile column in 
the country. Harry Elliott, left, veteran Pacific Coast automobile publicist, writes the 
show and makes trade comments. With him is KFRC’s announcer, Mel Ventor. Anglo 
California National Bank sponsors it. 


* * 





& * 

THE 1947 KAISER SPECIAL was the center of attraction at the Muntz Car Co. in 
Ios Angeles when these screen and radio stars visited the first West Coast exhibition 
of the new Kaiser and Frazer automobiles. Left to right are Wendell Niles, Bob Hope, 
radio show announcer; Joan Barton, screen starlet; Wayne Morris, Martha Raye and 
Dorothy Lamour, Hollywood stars, and Earl Muntz, head of the distributorship. West 
Coast new car showing attendance records were broken in the five-day display in the 
Muntz showrooms. A total of 187,000 persons jammed the showrooms. 


More Radios 
WASHINGTON.—The June 
production of radios was over 
the prewar monthly average, it 
was estimated by the Radio 
Manufacturers Assn. last week. 
Because member companies pro- 
duced 1,052,597 radio sets in 
June, the association estimated 
that total production was above 
the prewar average of 1,100,000. 
* 7 * 


| Security Tax Freeze 
| WASHINGTON.—The House last 
week approved the freezing through 
, 1947 of the Social Security old-age 
| and survivors’ insurance tax at its 
‘present rate of 1 percent each for 
employer and employe. The action 
prevented an automatic rise to 2% 
i percent next January. 
* os * 


Rausch Buys Batavia 


CHICAGO.—Rausch Industries, 
Inc., headed by Ray M. Rausch, 
former Ford executive, has pur- 
chased Batavia Metal Products, 
Inc., it was disclosed Friday. Dr. 
Henry M. Garsson, president of 
Batavia, said he decided to sell 
because of the publicity received 
in the current Senate investiga- 
tion of the company’s war profits. 

. - o 
May Ease Export Curb 

WASHINGTON. — Early amend- 

ment of the rule that requires in- 
dividual license for cars to be ex- 
ported, designed to stop the resale 
of American cars shipped as per- 
sonal baggage at high prices in 
foreign countries, was predicted 
last week. The amendment would 
except cars made in Canada. 

During the war neither the U. S. 

or Canada had an advantage in 
shipping from either country but 
now that controls have been re- 
laxed, the Dominion objects to be- 
ing licensed for shipping out of 
ports in this country. 


Berkshire to Build 


Berkshire Tractor Co., Inc., Pitts- 
field, Mass., has received CPA ap- 
proval to erect an $18,000 new 
building for sales and service for 
tractors. Approval was granted on 
the grounds the corporation faced 
eviction from its present location. 





MISS FRANCES GALBO, “Miss American Aviation of 1946,’’ rode in a 1946 Lin- 
colin convertible at the thirteenth National Air Carnival at Birmingham, Ala. Left to 
right, Wm. H. Dexter, standing, of Dexter-Hall Motors, Inc., Birmingham Lincoln- 

dealer; Buddy Rogers, at the wheel; Mare Cramer, Birmingham business man; 
Miss Galbo, Mrs. Wm. H. Dexter and son, and Dr. Ralph McClung, in charge of 
arrangements for the celebrities. 





1946 AUTOMOBILE «HOW, European style. After a war-time lapse of several years 


the traditional Grand Concours D’Elegance Automobile is once again attracting crowds 
of several thousands in Belgium. The newest models of both European and American 
car producers go on display. In this ‘‘motor car beauty contest’ judges award prizes 
to — handsomest car gnd driver. Pictured above, Madam Evy Burclay of Brussels 


the coveted Burgomaster’s 


Cup, 
Clipper Eight. 


won by the pictured 1946 Packard DeLuxe 















MONTREAL.—Finance companies 
in Canada contracted to purchase 
4,432 new and used vehicles valued 
compared 
'with 5,158 vehicles for $3,986,897 in 
| May, and 2,885 for $1,475,273 in June 
| last year, Dominion Bureau of Sta- 
tistics reports. During the first half, 
24,694 new and used motor vehicles 
were financed for $17,372,130 against 
13,783 vehicles for $7,054,059 in the 
























































DETROIT.— Factory sales of 
passenger cars in June were 33.6 
percent of sales for the same pe- 
riod in 1941, according to an in- 
dustry-wide compilation announced 
last week by the Automobile Man- 
ufacturers Assn. Sales totaled 141,- 
090 in June of this year, as com- 
pared to 418,983 in 1941. 


Truck manufacturers made a 





June Disposals 
Totaled 20,116, 
WAA Reports 


WASHINGTON.—War Assets 
Administration reported last week 
that 20,116 motor vehicles of all 
types were disposed of during June, 
1946. 

WAA said that trucks led the 
disposal list with 11,795, of which 
veterans bought 8,745. Federal 
agencies acquired 948, state and 
local governments 374, and 1,715 
were purchased by qualified deal- 
ers. Most of the activity in the 
sale of Jeeps occurred in dispos- 
als to servicemen, who bought 
4,529 out of a total offering of 
4,545. 

Other disposal figures reported 
in the WAA automotive division 
breakdown included 366 motor- 
cycles and 1,942 trailers. The June 
sales fell slightly below May sales, 
which added up to approximately 
24,009 vehicles of all types. 

Ross Williams, head of the au- 
tomotive and machinery division, 
announced today that L. I. Stew- 
art had been named as chief of 
the automotive disposal branch, 
replacing Lee Brown, who has been 
elevated to the position of deputy 
director. 


Van Daam Gets 
Chrysler Post 


BUFFALO.—Edward Van Daam 
has been appointed district man- 
ager in the Syracuse region, with 
headquarters in Buffalo, of the 
Chrysler division of Chrysler Corp. 


better showing, with 1946 produc- 







Factory Atito Sales Put 
At Third of June, ’41 





tion roughly 60 percent of June, 
1941, production. A total of 60,812 
trucks and commercial cars were 
produced last month, compared 
with 101,542 in June, 1941. 


Sales of passenger cars for the 
first six months of 1946 were only 
640,624, or 26.4 percent of the total 
for the first half of 1941, when 2,- 7 
427,602 units were produced. Truck 7 
sales totaled 337,484 for the period, 7 
59.4 percent of the 1941 total of 7 
568,299. a 

A total of 37,440 cars and 67,581 | 
trucks were sold to foreign markets 
during the first half. The car ex- 
port figure is about 5% percent of 
the sales total, while truck exports 
were almost 20 percent of the total. 


Effects: of parts and supplier 
plant strikes and the lingering ef- 
fects of the coal and steel strike | 
were evidencd in June sales, AMA | 
said. Passenger car sales were 16 = 
_ percent below May, 1946, sales and = 
truck sales were off 20 percent. 


The AMA figures are a resump- 
tion of the monthly factory sales 
series compiled by the U. S. Cen- 
sus bureau prior to the war. The 
association said it will compile and 
release the series regularly each 
month. 


British Dealers 
Ask Buyer Oath 
On Early Resale 


LONDON.—British new-car deal- 
ers will require purchasers after 
Aug. 15 to sign agreements pledg- 
ing that they will not resell within 
six months. 

The Motor Trades Assn. decided 
on the unprecedented move in an 
effort to check the widespread 
black market in resales. In some 
instances priority new-car buyers 
have resold overnight at prices up 
to 200 percent above the list price, 
it is claimed. 

Violators of the resale agreement 
will be required to pay the dealer 
45 percent of the list price plus the 
purchase tax as “liquidated dam- 
ages.’ 





| New Car Sales Reports | Reports 


Creeping Increase in Auto Production Shown 
By New Sales in Four Areas 


DETROIT.—New car sales in 
the Detroit area during June to- 
taled 5,152 compared with 64 in 
the same month a year ago, De- 
troit Automobile Dealers Assn. re- 
ported last week. New commercial 
sales were 780 against 155 a year 
ago and used car transactions 
jumped to 5,580 from 2,836 in June 
a year ago. 

Washington, D. C., registrations 
for new models increased to 166 
from 32, while commercial sales 
spurted to 618 from 313 in the cor- 
responding month last year, ac- 
cording to Washington Automotive 
Trade Assn. 

In North Carolina, sales of 
new cars totaled 2,512 against 4 
in June, 1945. There were 1,188 
commercial sales compared with 
268 a year ago, North Carolina 
Automobile Dealers Assn. stated. 

In the first half of this year, 
dealers in Columbus, O., sold 2,080 
new cars and 517 new commercial 
models. Used car transactions to- 
taled 1,182 compared with 116 in 
June, 1945, Columbus Automobile 
Trade Assn. reported. 
Detroit 

Passenger sales by makes in 
June were as follows: Buick, 472; 
Cadillac, 183; Chevrolet, 900; Chrys- 
ler, 275; De Soto, 214; Dodge, 526; 
Ford, 211; Hudson, 331; Lincoln, 
4; Mercury, 89. 

Nash, 208; Oldsmobile, 295; Pack- 
ard, 112; Plymouth, 815; Pontiac, 
507; Studebaker, 10. 

Commercial models were: Auto- 
car, 4; Brockway, 2; Chevrolet, 
199; Divco, 4; Dodge, 231; Federal, 
8; Ford, 56; GMC, 29; Hudson, 14; 
International, 42; Mack, 1; Reo, 5; 
Studebaker, 27; Ward-LaFrance, 2; 





White, 8; Willys, 147; miscellane- 
ous, 1. 
Washington 

New car sales were: Buick, 62; 
Cadillac, 17; Chevrolet, 125; Chrys- 
ler, 50; De Soto, 19; Dodge, 63; 
Ford, 18; Hudson, 33; Lincoln, 1; 
Mercury, 4; Nash, 29; Oldsmobile, 
50; Packard, 29; Plymouth, 154; 
Pontiac, 80; Studebaker, 1. 

Commercial registrations were: 
Autocar, 1; Chevrolet, 66; Dia- 
mond T, 1; Divco, 3; Dodge, 20; 
Federal, 1; Ford, 12; GMC, 2; 
Hudson, 1; International, 21; 
Reo, 3; Studebaker, 11; White, 
5; Willys, 1; miscellaneous, 1. 


Taxi sales were: Chrysler, 1; 

Dodge, 5; Plymouth, 69, 
Columbus 

Passenger sales: Hudson, 115; 


Nash, 72; Packard, 30; Studebaker, 
83; Chrysler, 86; Plymouth, 333; 
De Soto, 117; Dodge, 265; Ford, 
358; Mercury, 72; Lincoln, 7; Buick, 
98; Chevrolet, 253; Oldsmobile, 97; 
Pontiac, 94. 

Commercial transactions were: 
Hudson, 1; Studebaker, 24; GMC, 
12; Divco, 6; Reo, 3; Dodge, 201; 
Ford, 128; Chevrolet, 115. 

North Carolina 

Car sales: Buick, 122; Cadillac, 
35; Chrysler, 57; De Soto, 47; 
Dodge, 170; Hudson, 109; Mercury, 
41; Nash, 112; Oldsmobile, 107; 
Packard, 49; Pontiac, 239; Stude- 
baker, 5; Ford, 333; Chevrolet, 788; 
Plymouth, 309; miscellaneous, 19. 

Truck sales: Autocar, 6; Corbitt, 
2; Diveo, 3; Dodge, 208; GMC, 16; 
International, 143; Mack, 3; Stude- 
baker, 71; White, 17; Willys, 69; 
Ford, 99; Chevrolet, 522; Reo, 16; 
Hudson, 2; Federal, 11. 
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“a Beco its market is world-wide, Ford 
Motor Company has always maintained elaborate road testing facilities to make sure that 
Ford-built cars and trucks are designed and produced to stand up under any condition likely 
to be encountered anywhere. 

al- : : ‘ . 

er There is the test track where new Ford-built cars and trucks are subjected to the most grueling 

in punishment for hours on end. There is the Ford Road Test Fleet. There are exhaustive tests 

ed in the famous Ford Weather Tunnel where temperatures are raised to 150 degrees above and 

an . . . 

ad lowered to 30 degrees below zero . . . where a tropical typhoon or an arctic blizzard can be 

ne . . 

rs made at the flip of a switch’ 

up 

e, And now... 


: ForD HAS SELECTED ONE OF THE TOUGHEST SPOTS ON 
EARTH TO ROAD TEST NEW FORD-BUILT CARS AND TRUCKS 


Added facilities for year ’round testing of Ford- 
built cars and trucks have been acquired in the 


ww 


rugged Southwest. This location was chosen 
because it is one of the toughest spots in the 
world. It is a locale that offers extremes of ter- 


men we 


rain, altitude and weather. 


Within a hundred miles of this new Ford testing 
station, the extreme driving conditions of the 
world are duplicated . . . blistering heat, freez- 
ing cold, desert sands, bad roads and the punish- 
ing grade, at high altitude conditions, of the 
famous Yarnell Hill. Here, in this world in 
miniature, the rigorous tests given Ford-built 
cars and trucks at the factory and on the road will 
be double-checked, providing added assurance of 
equipment built to stand up under all conditions. 








on ees 


FOR D MOTOR CcCOMPAN Y 











AUTOMOTIVE WASHINGTON 





‘Preliminary Duties’ Pay 
Poses New Problem 


By William Ullman 


A SUPREME COURT decision that the time spent by 
employes performing certain preliminary duties after punch- 
ing clocks must be accorded appropriate compensation 
seems destined to cause many headaches among employers. 
For the court, in ruling that the statutory workweek in- 


cludes all time during which 
an employee is necessarily 
required to be on the em- 
ployer’s premises, on duty or at a 
prescribed workplace, said: 
“Unless the employer can pro- 
vide accurate estimates, it is the 
duty of the trier of facts to draw 
whatever reasonable inferences 
can be drawn from the employes’ 
evidence as to the amount of time 
spent in these activities in excess 
of the productive working time.” 
The thing that will worry em- 
ployers is that to keep accurate 











William Ullman 


One touch 


of ublly 


that every car buyer 
recognizes 


PUSH-BUTTON STARTING 


the most 





compact, 


records of walk- 
ing time and so- 
called _ prelimin- 
ary duties would 
be onerous, in- 
deed. In the ab- 
sence of such 
records, however, 
“reasonable in- 
ferences” are to 
control. 

Just where 
will these “rea- 
sonable __infer- 
ences” lead? 


Push-button starting, with the Bendix Drive, is 
trouble-free and inexpen- 
sive installation of this type on the market. 


There is good reason why every “high priced” car manu- 
facturer—and an increasing number in the low and 
medium priced field—have turned to push-button starting. 


Discriminating car buyers appreciate the convenience and 
safety of a handy starter button within easy sight and reach 
—eliminating the necessity of groping for hard-to-reach 
pedals. On hills, railroad grades or ramps where starting 
is vital and often difficult, push-button starting leaves both 









sk nena torsam ani: Sat ip sagan on fame 


PECTALISTS IN ALL 


Bendix Orive 


ELMIRA 






ECLIPSE MACHINE DIVISION 
of Bendix Aviation Corporation 
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NASH MOTORS won a silver trophy with this huge float in Milwaukee’s Centennial 
parade. Its theme, ‘‘100 Years of Craftsmanship,’’ observed the century mark of the 
Seaman Body Co., now the Nash body plant. 


Are they to apply in all indus- 
tries? Will they open employers 
to a flood of new wage claims 
that they have in good faith be- 
lieved heretofore did not exist? 
The court, ruling in the case of 
Anderson v. Mt. Clemens Pottery 
Co., specifically stated that time 
spent by employes walking from 
the time clock to their places of 
work, and time spent performing 
certain preliminary duties is work- 





ing time under the Wage-Hour 
Act. 


* * * 


Lanham Trade Mark Bill 


Signed by President 


AFTER MORE than eight years 
of Congressional consideration, the 
Lanham Trade Mark bill was 
signed by the President. 

The new act is expected by its 
sponsors, mainly NAM, to benefit 
every businessman and individual. 
It was designed to strengthen 






IS USED ON 
MANY OF THE FINEST CARS IN AMERICA 


feet free to operate the clutch, brake or accelerator. 


And alert manufacturers appreciate that with the Bendix* 
Drive, push-button starting can be used at a considerable 
saving in cost due to the elimination of a great many pieces 


of linkage. 


Thus Bendix Drive offers a “quality” feature at ‘“produc- 
tion” costs. Let us show you how easy and inexpensive 
it is to add this outstanding sales feature to your car. 


TYPES OF STAR 
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*REG. U.S. PAT. OFF 


serene: 


ING 









AVIATION CORPORATION 


*|trade mark rights, 


give greater 
assurance to the public and more 
severely punish willful infringe- 
ment. 

Objectives of the act are: 

Recodification of all federal pro- 
visions relating to trade marks; 
to adapt trade mark protection to 
modern national and foreign con- 
ditions; to make trade marks gen- 
erally incontestable after a five- 
year period of continuous use; reg- 
istration of “secondary meaning” 
marks which have become distinc- 
tive of the applicant’s goods. 

od oe * 


GIs Less Likely 


To Get the Gate 


THE DISCHARGE rate for vet- 
erans in manufacturing is lower 
than for non-veterans, according 
to latest Department of Commerce 
figures. 

“The lower involuntary separa- 
tion rate of 17 per 1,000 for vet- 
erans as compared with 21 for non- 
veterans reflects the favorable at- 
titude of employers with respect 
to veterans,” it states. 

Although the voluntary quit 
rates were higher for veterans, 
60 per 1,000, than for non-vet- 
erans, 39 per 1,000, the higher 
rate for veterans is typical of 
new employes. 

The proportion of veterans was 
better than 1 out of every 5 em- 
ployes in the automobile, petro- 
leum products, chemical, and iron 
and steel groups. . 

* * *~ 


When Is “Legal Wrong” 


Right for Redress? 


MEANING OF the term “legal 
wrong” looms high in discussions 
on the new basic law to regulate 
the procedure of administrative 
tribunals, known as the Adminis- 
trative Procedure Act. 

Under this law “any person suf- 
fering legal wrong because of any 
agency action, or adversely affect- 
ed or aggrieved by such action 
within the meaning of any rele- 
vant statute, shall be entitled to 
judicial review thereof.” 

Will a labor organization or an 
employer which feels that it has 
suffered legal wrong because of the 
unit found to be appropriate by 
the National Labor Relations 
Board, be entitled to have judicial 
review of the board’s determina- 
tion? 

In the past, judicial review on 
this point has been impossible un- 
less it comes up in connection with 
a hearing on a charge of unfair 
labor practices. The future rule on 
this point will likely not be clear 
until the courts determine the 
meaning of “legal wrong” as used 
in the new act. 

+ ” * 
Measure Freezes SS Tax; 


Broadens Other Benefits 


LEGISLATION to freeze the so- 
cial security tax on employers and 
employes at 1 percent until Jan. 
1, 1948, has been reported out by 
the House Ways and Means com- 
mittee. It is a substitute for a 
measure which would have boosted 
the payroll tax to 1.5 percent after 
Jan. 1, 1947. 

The committee-approved bill 
also would increase the Federal 
contribution for needy aged and 
the blind to $25 which would 
make possible a top payment of 
$50 monthly, as compared with 
the present $40. The earlier pro- 
posal was to increase Federal 
participation to $30. 

Maritime workers would be, for 
the first time, covered under state 
unemployment compensation plans. 

* * * 

REVIVAL OF foreign trade is 
expected to receive fresh impetus 
from Great Britain’s use of the 
$3.75 billion credit from the United 
States. 

The Treasury authorized initial 
withdrawal of $300 million of the 
credit. Secretary Snyder said the 
British planned to use part of the 
loan for immediate purchase of 
food and machinery. 

x ~ - 

WAR ASSETS Administration 
reports veterans are taking ad- 
vantage of their priorities to buy 
heavily in truck and aircraft of- 
ferings. In six months ended June 
1, WAA sold 66,881 trucks for $71.8 
million. Veterans bought 31,029 for 
$29.7 million. Out of 131 planes 
offered recently in a special sale, 
WAA said, veterans bought 80. 
They bought an entire lot of 358 
Stinson AT-19’s at Norfolk. 
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On Wall St. ... 


Auto Securities Suffer 
In Index Comparison 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—Wall Street is 
having difficulty making up its 
mind what to do about the stocks 
of automotive companies. 

Earlier in the year investors were 
in no such quandary as now. They 
went ahead and bought heavily 
into the shares of car and truck 
manufacturers. The parts and ac- 
cessory makers also were in favor 
and the stocks of tire and rubber 
companies also met considerable 
investment buying at times. 

The automotive stocks gener- 
ally had more stability than most 
other groups. In fact, they were 
out-performed only by such lines 
as retail trade, distillers and a 
few specialty industries, includ- 
ing motion pictures. 

Investors generally were confi- 
dent that the great automotive in- 
dustry, confronted with a demand 
such as no industry has ever be- 
fore felt, would set the recovery 
pace. But they were disillusioned, 
just as the industry itself was dis- 
illusioned. There was no disap- 
pointment, or even surprise, when 
the industry made no money in the 
first quarter. 

There were both disappointment 
and surprise when the losses con- 
tinued for most companies on into 
the second quarter and gave signs 
of continuing for many manufac- 
turers on into the third. 

From confidence that the car 
makers in the second half of the 
year would offset by a wide mar- 
gin the poor showing the first gave 
way to doubts. Production remains 
far below the level hoped to have 
been reached by this time and 
there are even now threats that its 
already too-slow forward pace will 
be checked by more of the factors 
that have held it back thus far— 
labor difficulties and shortages of 
materials. 

These two factors, of course, have 
been intertwined with each other 
and with government controls 
which did not give the industry 
the freedom of action necessary 
to proceed with production. 

Although the stock market as a 
whole in recent weeks has been 
below its best level of the year, 
automotive stocks have been much 
further from their 1946 highs than 
the rest of the market. The Dow- 
Jones industrial average recently 
has been holding at around 7 per- 
cent above its low for the year, 
while the stocks of car and truck 
manufacturers have been only 
about 2 percent above their lows. 

The Dow-Jones average de- 
clined 5 percent from its 1946 
high in the recent market weak- 
ness, while the decline by the 
car and truck stocks was about 
20 percent, on the average. The 
Dow-Jones average is 24 percent 
above a year ago, while the aver- 
age price of car and truck stocks 
is up about 16 perrent. 

The parts and adressory shares 
haven't done much better. The tire 
and rubber category has done 
somewhat better, reflecting the bet- 
ter comparative volume of produc- 
tion in that industry. The tire 
company stocks have been receiv- 
ing considerable attention in in- 
vestment houses recently and are 
said to be held in considerable fa- 
vor by many investors. 

The general tendency is to take 
the cue for investment from the 


FINANCIAL 


U. S. Rubber Dividend 


NEW YORK. — United States 
Rubber last week declared a divi- 
dend of $2 a share on the 8 per- 
cent non-cumulative first preferred 
stock. This makes a total of $6 a 
share declared on the preferred 
stock this year. 


Convair Pays 50 Cents 


Directors of Consolidated Vultee 
Aircraft Corp. have declared a divi- 
dend of 50 cents a common share 
for the three-month period ended 
May 31, 1946. The dividend is pay- 
able Aug. 15 to stockholders of rec- 
ord Aug. 2, 








Stock Price Averages 


Latest Preced’g Year 


Week Week Ago 
10 cars, trucks ... 42.05 43.50 36.10 
10 parts, access. .. 40.95 43.40 35.75 
5 tire, rubbers ... 67.60 68.20 48.70 
25 automotives .... 46.72 48.40 38.48 





action of the market as a whole, 
at this stage. There appears to be 
general opinion that the automo- 
tive shares, in all groups, will be 
extremely popular once Wall 
Street makes up its mind that the 
industry is going to have an op- 
portunity to proceed with the job 





A LOUISVILLE district Ford dealer advisory committee was recently formed. Later 
Turner A. Summers, Louisville, and Paul Dexheimer, Somerset, Ky., represented the 
committee at the Chester, Pa., conference. Shown at the formation are, left to right: 
R. W. Spiers, Knoxville, Tenn.; Luke Bolton, Hull Dobbs Co., Louisville; Charles 
Blancett, Calhoun; C. W. Gadry, Lexington; Turner A. Summers, Louisville; Paul 
Dexheimer, Somerset; Otto Nonn, Nashville, Tenn.; 8. L. Bassett, Ford sales manager, 
Louisville; P. A. Boykin, Ford branch manager, Louisville; Ralph Grooms, Louisville; 
Jean Westerfield, secretary to Boykin; John Chenault, back corner, left, Ford Motor, 
Louisville; Dan Burdette, service department, Ford Motor, Louisville; Erskine Sharp, 
Pulaski, Tenn.; J. E. Leach, Hopkinsville; J. B. Williamson, business management de- 
partment, Ford Motor, Louisville; P. K. Costner, Maryville, Tenn., and Art Kane, 
Dandridge, Tenn. 


at hand, of filling the existing de- | whether prices will go much lower 
mand for cars. Opinion differs on in the meantime. 


Registry Record 
Set by Texas; 
39,365 New Titles 


AUSTIN, Tex.—Titles for 39,365 
new model motor vehicles have 
been sold in Texas up to July 16, 
a tabulation by the state highway 
department reveals. 

Total registration of all vehicles 
in Texas set an alltime July high of 
1,626,374. 

Highway authorities predicted 
that 1946 registrations would ex- 
ceed the 2,000,000 mark by the end 
of the year, an average of one mo- 
tor vehicle for every 3% Texans. 

Texas motorists are being par- 
ticularly cautious, the report said. 
Although traffic volume for the first 
five months of this year was more 
than 3 percent above the peak 
reached during the same period in 
1941, traffic deaths were increased 
only 1 percent. 
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THE PROGRESSSIVE FARMER 
MERCHANDISING OFFICES 








THE PROGRESSIVE FARMER’S four Southern 
advertising and merchandising offices are 
well equipped and strategically located to 
render excellent service to advertisers and 
their agencies in helping them to solve sales 
and merchandising problems in any section 


of the Rural South. 


Staff men from these offices are ready, 
willing and able at all times to offer personal 
assistance in helping advertising in The 
Progressive Farmer to produce maximum 
sales results. 


If you need statistical data or market in- 
formation on the Rural South, contact your 
nearest Progressive Farmer representative. 
If you are confronted with a sales or mer- 
chandising problem, perhaps a Progressive 
Farmer man can help you find the answer, 


Through its editorial, advertising and mer- 
chandising set-up, The Progressive Farmer 


keeps in close neighborly touch with the South- 
ern farm market, and provides an intensely 
localized service to readers and advertisers 
that is not offered by any other farm-and- 
home magazine. 


The Progressive Farmer is the South’s 
greatest ‘“‘sales-influence.’”” More Southerners 
subscribe to The Progressive Farmer than to 
any other publication which carries your 
advertising. 


The 
Th 


hsm 






Advertising Offices: sirmmMINGHAM, RALEIGH 
MEMPHIS, DALLAS, NEW YORK, CHICAGO 


Pacific Coasts; Edward S. Townsend Co,, San Francisco, Los Angeles 














Hit at Regulation W ... 


Ease Time Sales Curbs, 
Finance Group Asks 


CHICAGO. — Immediate liberali- 





Freeze on Auto Priorities 


Continues in Canada 

OTTAWA, Ont.— (UTPS) — 
Reconstruction Minister Howe 
has reported that no new appli- 
cations for new automobile pri- 
ority certificates are being ac- 
cepted or processed in Canada 
during July. 

Priorities will be issued imme- 
diately, however, on applications 
which were approved between 
May 7 and June 30 while issue 
of priorities was susnended. 
Issuance of priority certificates 
was suspended in Canada on 
May 7, when the number in the 
hands of the public far exceeded 
deliveries of new motor vehicles 
to dealers. 









an early return to an unrestricted 
zation of the present restrictive re- | credit market will facilitate the co- 
quirements imposed upon _ instal-| ordination of the purchasing power 
ment sale credit by Regulation W|of the public with the productive 
was urged upon the government) resources of the nation, and thus 
and the Federal Reserve board in a|/hasten the return of the prewar 
resolution adopted last week by the | American standard of living. 
board of directors of the American! The American Finance confer- 
Finance conference. ence is the national trade associa- 
In the resolution, according to|tion of instalment sales finance 
Thomas W. Rogers, executive vice- | companies, which, before the war, 
president of the conference, the di-| handled the financing of purchases 
rectors express the unanimous opin-| of more than 6,000,000 instalment 
ion that the artificial restrictions | pyyers for an aggregate annual vol- 
oes eee rs ee a, ume in excess of $4,000,000,000. 
chasing public by the present re- : 
quirements of Regulation W “are More than 350 sales finance com 
‘ ‘ " panies, operating 1,100 home and 
unnecessarily impeding the sale branch offices in the U. S. and Can- 


of manufactured goods, such as p 
ada, comprise the membership of 
autos, household appliances, and the conference. 


the like, in that many veterans 
New Okla. K-F Firm 


and low-income families are un- 
able to meet the high down pay- 
J. R. Jones, former Okmulgee 
county treasurer, and R. H. Hen- 


ments and monthly instalment 
shaw have formed the Kaiser-Fraz- 





























Pa. Inspection Deadline 


HARRISBURG, Pa. — (UTPS) — 
The current semi-annual inspec- 
tion of motor vehicles in Penn- 
sylvania comes to a close at mid- 
night, July 31. Officials of the rev- 
enue department have warned mo- 
torists that no extension of time 
will be granted for inspections. 
terms now required by the regu- 
lation.” 

In addition, the directors assert, 





AN Want Ads cost little—get results— 












































er dealership in Muskogee, Okla. ! why not use ‘em? See inside back cover. 














“Know-how,” which is essential to building quality into a 
A product, is equally essential in satisfying customers and assur- 
ing repeat business. 


To save money and save the quality, too, demands “know-how” 
of the highest order, born of years of experience and backed 
by the finest resources. 


That’s what AC’s more than 38 years of “know-how” mean to 
its equipment customers—and may mean to you, in solving 
your equipment problems. 
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AIRCRAFT SPARK PLI'GS - AIR CLEANERS - AM 
SILENCERS - CARBURETOR INTAKE SILENCER AND 
DIE CASTING MACHINES - BACK FIRE DEFLECTORS 
FUEL ONL FILTERS - FUEL PUMPS - FUEL AND VACUQ@M PUMPS - GASOLINE GAUGES 
GASOLINE STRAINERS - IGNITION CABLE TERMINALS - INSTRUMENT! PANELS 
LUBRICATING OIL FILTERS - OIL FILTER REPLACEME! 
AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE 
ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK 
GAPPING TOOLS - SPARK PLUG TESTERS - 

GAUGES - VACUUM PUM 
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WALKER A. WILLIAMS, 


left, newly appointed sales manager of Ford Motor, is 


given a solid silver tea service by the New England Ford dealers whom he represented 


for two years as manager of the Somerville, 


Mass., branch. Making the presentation 


are Frank Brooks, center, and John J. Cahill, secretary and treasurer, respectively, 


of Ford Dealers Advertising Fund. 





Labor Relations Study 


Black on Yale Panel Seeking Peace Formula 
By Use of Scientific Concepts 


NEW HAVEN, Conn.—Robert F. 
Black, president of White Motor 
Co., is one of the management 
members of the policy committee 
which will supervise the work of 
the newly-organized Labor and 
Management center at the Yale 
University Institute of Human Re- 
lations. 


Supported by top leaders in both 
industry and labor, the provram, 
under direction of Dr. E. Wight 
Bakke, Sterling professor of eco- 
nomics. seeks to chart a course 
for industrial peace by applvinz 
principles of scientific research to 
the problems of human relations 
in industry. 

Dr. Bakke, who has spent 15 
years investigating labor-man- 
agement conditions, declared in 
a recent press interview that his 
main aim is to set up a theory 
of human behavior to help ex- 
plain the reactions of manage- 
ment, union leaders and workers 
to one another and to the public, 
and to aid labor and manage- 
ment to find a method of co- 
operation for survival under the 
free enterprise system. 

The fact that he is trying to 
grasp the “why” as well as the 
“what” of the situation is the prin- 
cipal factor differentiating his pro- 
gram from the ordinary “survey” 
in this field, Dr. Bakke said. He 
is testing a set of hypotheses in 


Labor Peace Boards 


Advocated in Pa. 

PHILADELPHIA.—Alleviation of 
labor disputes through voluntary 
local arbitration boards, jointly ap- , 
pointed by labor and industry, has | 
been advocated by George W. Tay- | 
lor, professor of industry, Westen 
school, University of Pennsylvania. 

Dr. Taylor, former chairman of | 
the National War Labor board, | 
pointed out that much stoppage of ; 
production has been caused by | 
relatively minor local issues, such | 
as discharge cases or arguments 
over wage rates affecting only a 
few persons. 


Collective bargaining during the 
war “has been warped by the fact | 
that the government often had the | 
decisive voice,” leading toa “very 
limited” form in bargaining in 
which the government had defi- 
nite wage and price policies at 
stake, he said. 

Asserting that complete machin- 
ery should be developed to solve 
labor disputes as they arise, Dr. 
Taylor criticized “crisis govern- 
ment” in which the government 
acts to end “spectacular walkouts.” 





‘Whitehouse Atomic’ 


Henry Whitehouse, who has | 
opened a new garage in Abbots- | 
ford, B. C., has named the estab- | 
lishment Whitehouse Atomic Serv- | 
ice. Whitehouse has the Willys 
franchise. Herb Horner is in 
charge of sales and parts. 


an attempt to enable managerial 
and union leaders to understand 
why people act as they do and 
to predict the group reactions of 
one another and the public to giv- 
en circumstances and changes, as 
in wages, working conditions and 
technological improvements. 

Such a theory of behavior is just 
as necessary in dealing with the 
facts of human relations as an 
engineering theory in analyzing 
factory operation, he asserted. 

Dr. Bakke is making his tests 
by means of extensive interviews. 
To insure impartial treatment of 
all material, labor and manage- 
ment have been given equal rep- 
resentation, along with the uni- 
versity, on the policy committee 
which will supervise the work. 

Serving on the committee as 
management representatives, be- 
sides Black, are Colby M. Chester, 
chairman of the executive commit- 
tee of General Foods Corp., and 
H. L. Derby, president of Ameri- 
can Cyanamid Co. 

Labor representatives on the 
committee are Robert J. Watt, in- 
ternational representative of the 
AFL; Clinton S. Golden, assistant 
to the president of the CIO, and 
David B. Robertson, president of 
the Brotherhood of Locomotive 
Firemen and Enginemen. 





Buffalo's largest chain of 
theaters, with three first- 
run and eight neighbor- 
hood houses, placed 
52.9% of its 1945 ad- 
vertising lineage in the 
Courier-Express. 


You'll find that it’s equal- 
ly good “box office” for 
you to remember that in 
Buffalo 
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Ford Faces Tieup by Aug. 1... 


FAA, Shortage of Help 
Pose New Output Perils 


(Continued from Page 1) 


ance procedure. Ford is the only 
automotive concern which has a 
contract with the FAA. 


A manpower shortage which 
is approaching critical propor- 
tions was also regarded lIast 
week as a menace to vehicle pro- 
duction. Thousands of jobs for 
semi-skilled and unskilled work- 
ers are going begging at Detroit 
area plants, according to the U. 
S. Employment Service. 

Several auto plants are under- 
stood to be accelerating the train- 
ing of new workers to fill the gaps 
in the semi-skilled ranks. Reasons 
for the labor dearth, government 
officials said, are restlessness in 
the working force, dissatisfaction 
with increased production rates, 
and the perennial “summer dol- 
drums.” 

If the FAA strikes at Ford, it is 
extremely likely that the UAW pro- 
duction workers will report on 
their jobs so as not to risk loss of 
hourly earnings. Without super- 
vision, of course, production will 
nosedive, but sending the workers 
home to stop the farce would prob- 
ably be considered a lockout under 
the Wagner act. 

Thus, Ford might be caught in 
a perplexing squeeze between the 
FAA and UAW. The company is 
believed to be resisting the FAA 
demand for a union shop on the 
premise that acceptance would 
give too much managerial power 
to FAA officials. 

2 Assembler Deadlocks 

Of the three assemblers on the 
strikebound list, bargaining dead- 
locks were reported at two, Mack 
and Chrysler Corp. of Canada. 
Only Diamond T appeared to be 
making progress toward settle- 
ment. 

The Mack negotiations are stale- 
mated, company officials said, over 
UAW-CIO demands for a union 
shop. Mack has rejected the de- 
mand for a union shop, they ex- 
plained, but is willing to discuss 
an agreement on wage matters. 

Union officials, however, refuse 
to negotiate on wages unless a 
union shop is granted. Labor de- 
partment conciliators are now 
endeavoring to work out an 
agreement on this stumbling 
block. 

Mack’s three plants in the East 
have been closed since Apr. 29. 
The union has demanded an 18%- 
cent-an-hour raise. 

Industrial stagnation is setting 
in north of the border, where the 
Canadian Congress of Labor, a CIO 
affiliate, is engaging in strikes in 
the auto, steel and rubber indus- 
tries. 

Chrysler-Canada was shut down 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 
WaITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


_ 1815 Trembly Ave. 
DETROIT 11, MICH. 


IMPROVED AUTOMATIC 


Only 60 sec. to attach. | 
Easy to carry, weighs 
only 23 pounds. Order 


from your jobber or 


Write us today. 
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FACTORY SALES DIVISION 


Se Te Uae a 


BATTLE CREEK 3, MICHIGAN 


June 18 after the company turned | 
down demands for union security | 
and a wage raise of $2 a day. In- 
dications are that this strike is/| 
shaping up as an endurance tes! | 
which may last through the sum- 
mer. 
Weigh Seizure in Canada 

The steel and rubber industry 
shutdowns in the dominion involve 
the same grievances as in the 





Chrysler strike. Canadian labor of- 
ficials are reportedly considering 
seizure action to avert the impend- 
ing paralysis of all industry and 
commerce. 

Negotiations in Diamond T’s 
controversy with the Automotive 
Workers Industrial union (inde- 
pendent) were resumed July 22 
after personal issues allegedly had 
caused an impasse for 13 weeks. 
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NEW DEMONSTRATION and class room, for jobber meetings, sales meetings, lubri- 
cation instruction and other uses, which is a feature of enlarged quarters of Alemife 
Co. of Minnesota, distributor in Twin Cities territory for Alemite Lubrication products. 


| All equipment shown is ‘‘live’’ equipment, with air, water, 
hooked up to function in the same manner as in a lubrication ser: ice department. 
SS sess sss 


| The Chicago truck maker has been 


closed since Apr. 15. 

Diamond T is seeking to nego- 
tiate a new contract on the 
ground that the wartime accord 
gave union executives a major 
degree of control in manage- 
ment functions. A company offi- 
cial told Automotive News last 
week that “there is reason to 
believe that adjustment can be 
arrived at.” 

The strike and subsequent three- 
month deadlock grew out of Dia- 
mond T’s discharge of the union 
president for “insubordination,” 


lubricant and other lines 


company sources said. The union 
refused to negotiate on a new con- 
}tract until its president was rein- 
stated without apology, and the 
management was adamant in its 
refusal to extend the old contract 
|for the period of negotiation. 

This situation continued until 
July 15, when the unionist finally 
apologized. Contract negotiations 
were promptly arranged. 

Only a few of the approximately 
50 feeder tieups involve walkouts 
of more than 1,000 workers. This 
is indicative of the kinks which 
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so-called “little strikes” can hurl 
into the intricate workings of the 
assembly line system. 

Nuts and bolts remain the prin- 
cipal strike-born shortage. A pes- 
simistic outlook for early peace is 
reported at two of the three struck 
nut-bolt makers. 

Shutdown of General Tire and 
Rubber is providing another bot- 
tleneck to some assembly lines. 
The United Rubber Workers-CIO 
struck June 20, demanding an 

18%-cent-an-hour raise and re- 
duced production rates. Company 
Officials are not available for 
comment, 

Settlement of the Electric Auto- 
Lite strike July 21 enabled Stude- 
baker to cancel plans for what the 

South Bend firm had presumed 
would be “an indefinite stoppage.” 

Auto-Lite workers returned to 
their jobs last Monday after ac- 

cepting an agreement on disputed 
issues in the new contract. Stude- 
baker resumed auto output Tues- 
day after closing the line for a day. 


Outbreak of a UAW strike last 
week against the Long Mfg. di- 
vision of Borg-Warner will not 
affect Ford output, as had been 
feared. Ford spokesmen reported 
that new suppliers of clutches 
and radiators have been found. 





Built to Meet Fleet Owners’ Demands 









dealer, write or wire 





further information. 
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Sell Trailers? 


LIMITED NUMBER OF SUPER- 
A cARGO distributorships and 


dealer franchises are 


peas OPERATORS themselves 
specified the performance stand- 
ards for the new sSUPERCARGO. They 
asked for greater load safety, for an 
easier, steadier-pulling trailer with 
standardized construction more rug- 
ged and trouble-free than in their 
present trailers. So American Bantam 
engineers built into SUPERCARGO a 
combination of features answering 
these demands that will be found in 
no other trailer. 


steel torque arms that take the jerk 
and bounce out of trailer operation. 
and a bridge truss body construction 
capable of hauling the whole load. 
thus eliminating the need of a heavy 
frame and saving dead weight. 


Every part, from the giant, posi- 
tive-acting, heavy-duty brakes to the 
water-tight roof, is made to give 
more years of trouble-free service 
than fleet owners have had from 
trailers before. 


If yours is a substantial organiza- 
tion with truck trailer or automo- 
tive experience, and if you'd like 
to be a SUPERCARGO distributor or 


Bantam Car Co., Butler, Pa., for 


still open. 


American 


The 31 Trade-Approved features 
in the Closed Van include a quadri- 
point spring suspension and spring 


See the new SUPERCARGO at distri- 
butors in many large cities. 


born SUPERCARGO races 





AMERICAN 


BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 
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CPA Recruits 
Industry Leaders 
To Hunt Scrap 


WASHINGTON.—In an effort to 
relieve the steel scrap shortage, 
CPA has disclosed plans to enlist 
the services of most of the 860 
industrial leaders who spearheaded 
the salvage drives during the war 
years and contributed to their suc- 
cess. 


Plans call for these key indus- | 


trialists to form executive com- 
mittees which will in turn blanket 
all industrial areas. The executive 
committee men will be charged 
with the responsibility of investi- 
gating every industrial plant in 
their particular communities or in- 
dustries to bring in the scrap. 

The urgent need for scrap, which 
normally accounts for 45 to 55 per- 
cent of the materials entering into 
steelmaking, was highlighted by 
recent industry reports showing 
that leading industrial centers had 
less than two weeks’ supply of 
scrap on hand, while many indi- 
vidual steel units had only one to 
two days’ supply left. 

CPA reported that industry nor- 
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WILLIAM L. HUGHSON and W. I. Kohnke pose at wheel of two ancient cars with 
director general of the Shrine Victory Convention, Dr. Howard M. McKinley. The 
convention was held in San Francisco last week. 


mally produces 70 percent of all 
scrap in this country. The agency 
accordingly entertains high hopes 
that a large proportion of the cur- 
rent 300,000 ton monthly scrap need 
during the next six months can 


be met by the new program. 
Battlefield scrap is flowing back 

to this country at approximately 

20,000 tons monthly, according to 


FOB FACTORY 
Search for 








Pig lron 


Raises Output Costs 


By A. H. Allen 


CRITICAL SHORTAGE of 


pig iron is causing automotive 


foundries plenty of difficulty at the moment, and it does not 
appear the supply of this basic material is going to free up 


at any early date. 


Depletion of iron and steel scrap reserves is making it 
Qc genie nce tteenrneertincaecmenaimaanemsioee 


necessary for both the steel 
and foundry industries to rely 


to a greater degree on iron 
ore and pig iron, and until the na- 
tion’s raw material system is again 
filled with the normal proportion of 
scrap, there does not seem to be 
much than can be done about it. 


Automotive plants have gone far 
afield to acquire pig iron, one com- 
pany buying a tonnage from Utah, 
another going all the way to Mex- 
ico to make a purchase from a 


recent War department advices | blast furnace there. This is a costly 
gar Want Ad Dept.. inside back cover | procedure, often raising the per ton 


DALLAS NEWS 













GI VENTURE. Perhaps trail-blazing for 
@ new era in freighting, a little group of 
ex-servicemen are flying vine-ripened 
fruits, dew-fresh vegetables from the fer- 
tile fields of outlying Dallas into the city 
—and to other cities. Forty minutes from 
field to store. As distances shrink, the 


carriers hustling. 


whole Dallas market becomes more and 


more unified. 


Dallas—both urban and rural—is a hustling hive 
these days. Dallas Newsland is getting set to scatter 
old-established business “peaks”’ like tenpins. 


NEW HOMES. At the low point dur- 
ing the war, addition of new homes 
(family units) in Dallas dropped to 
100 a month. Now it’s more than 500 
and climbing. Keeps The News’ city 


BIG WATER. Largest thing added to the Dallas-area 
map in recent years is Lake Texoma, 70-odd miles 
north of the city. It cost the government $54,000,000, 


ranks fifth in reservoir capacity, has a 1,250-mile coast 


line. Texoma is the largest of several new lakes in 
this area; for big chunks of Dallas’ rich farmland, 
water via irrigation has arrived. 


CIVIC SWEEP. Slashing like a benevolent lancet 
into the very heart of our city, soon will come the 
new Central Boulevard. Enlarging an old railroad 
right of way, this artery will be a triumph of city 
planning, traffic engineering and civic progress. The 






" Fd 
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drawing shows one overpass; major traffic inter- 
sections are in the modern manner. 


It’s sound growth, too—like the growth of The Dallas 
News itself. In the re-alignment of American markets 
and media—watch the climbing curve of Dallas! 


Sell The Readers of The News and You Have Sold The Dallas Market 


___ Ge Dallas Morning Aes 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 
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John B. Woodward, inc. 
Representatives 


price by as much 
as $15 or more 
because of high 
freight charges. 
A ton of pig 
iron will furnish 
the castings re- 
quirements for 
about seven cars, 
so this means 
over $2 per car 
added to _ costs, 
which does not 
sound excessive 
as an emergency measure. 
However, it must be realized unit 
costs for automobiles are usually 
measured in the fractions of a 
cent, and a $2 boost really is a seri- 
ous proposition. 
* 





A. H. Allen 


Young Designers Show 
Advanced Thinking 


THAT DISPLAY of model cars 
put together by youngsters in the 
Fisher Body Craftsmen’s contest, 
currently holding forth in the Gen- 
eral Motors building, is well worth 
|a@ few minutes of anyone’s time. 


While many of the designs are 
| pretty crude, they reflect a lot of 
advanced thinking in body designs 
by these youthful whittlers. 


It is entirely possible some of the 
entries may suggest to body engi- 
neers and stylists some ideas which 
can be incorporated in the real 
| thing. 

Noticeable trend in practically 
all of the miniature models was 
the complete elimination of fend- 
ers and extension of the body 
shell to cover the wheels, a devel- 
opment which the 1947 passenger 
cars of most builders probably 
will incorporate. 

More than a few of the entries 
in the Fisher Body contest show a 
professional touch which would 
draw praise from the most skilled 
model builder. 

* * * 
Firms Seek to Reduce 
Parts Treating Costs 


' 
' 

IN THE EFFORT to save costs 
involved in straightening of heat 
treated steel parts, auto companies 
are installing special furnaces and 
quenching equipment for the so- 
called martempering process. 

Essentially it involves a method 
of controlled quenching of heated 
pieces, to the end that when cooled 
they will not require straightening. 

As is the case with other manu- 

facturing departments, metallurg- 

ists are leaving no stone unturned 
in the effort to cut cost corners. 


Wallace Returns 


To Ford Traffic 


DEARBORN. — Appointment of 
John A. Wallace, former traffic 
manager of Packard, as director 
of traffic of Ford 
has been an- 
nounced by Ford 
Vice-President M. 
L. Bricker. 

The selection 
returns Wallace 
to the company 
he served in va- 
rious capacities 
for almost 22 
years. His Ford 
career began in 
1923 in the ship- 
ping department. 
Wallace was serving as traffic su- 
pervisor at Ford when Packard 
called him to head its traffic or- 
ganization a year and a half ago 


John A. Wallace 


Teague Opens Truck Shop 
Teague Truck & Tractor Co 
(THC), Panama City, Fla. an- 
nounces opening of a service de- 
partment for trucks and tractors 
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Bargain Offerings . . . 


Surplus Items for Sale 


WASHINGTON.—Many bargains 
in automotive surplus commodities 
are available to all levels of trade 


Are Listed by WAA 


Grease pumps, an_ unestimated 
number of units, $500,000. 
Tire air pressure gauges, chuck 


throughout the country in continu- | gauges, air checks and tire pumps, 
ing sales now in progress or about | 343,000 units, $350,000. 


to be announced, WAA has report- 
ed. Detailed information on any 
of these sales may be obtained at 
any of the 33 WAA regional of- 
fices. 

Some of the commodities, WAA 
said, already have been offered to 
priority claimants and _ consider- 
able quantities still remain for dis- 
posal. Among these, WAA listed 
the following, giving the original 
number of units and original cost 
to the government: 


Rubber vulcanizing cement in 
gallon cans (good condition), 297,- 
055 gals., which cost $164,566. 

Cushion gum (fair condition), 
481,518 Ibs., costing $251,833. 


Combination gum (good condi- 
tion), 20,322 Ibs., $7,519. 

Tread gum (fair condition), 711,- 
726 \bs., $362,980. 


Tire patches, 
cured (poor condition), 
units, $2,363,689. 

Tire padding stock (fair condi- 
tion), 112,080 Ibs., $75,093. 

Automotive spare parts, an un- 
estimated number of units, $174,- 
000,000. 

Automotive maintenance equip- 
ment, an unestimated number of 
units, $6,000,000. 

Grease guns, an_ unestimated 
number of units, $500,000. 


New Nash Book 


Describes Body 
Repair Methods 


DETROIT.— Nash Motors last 
week announced publication of a 
Technical Handbook on Body Re- 
pairs, copies of which are being 
released to the trade. The book 
was especially prepared for use 
as a training and reference man- 
ual on bodv repairs and repair 
costs on collision damage. 

It is being used in conjunction 
with a series of body repair 
schoo's now being conducted by 
the comnany for insurance adjust- 
ers, claims representatives and 
Nash dealer personnel. 


More than 100 cuts and diagrams 
illustrate the body and chassis of 
the conventional automobile and 
the all-steel unitized body of the 
Nash car. While the Nash “600” 
is the first low-priced car to adopt 
this tvpe of body, it is expected 
that in the future other low-priced 
models will use this construction. 
Officials state. 


Part one of the handbook, illus- 
trated with individual parts and 
snbassemblies. discusses the con- 
struction and assembly of both 
tvpes of bodies. Dealers. emnvloy- 
es. adiusters and automobile claims 
men are expected to find this sec- 
tion particularly helpful. 

Part two, covering several tvpi- 
cal examples of repairs, outlines 
new repair procedures on conven- 
tional and unitized bodies dam- 
aged by collision. Other topics dis- 
cussed include: Can costs be re- 
duced by repair or replacement of 
damaged body sections? What are 
the best shop procedures for in- 
stalling new panel sections, weld- 
ing, resealing and repainting? 


Memphis U.C. Ordnance 


Reduces Auto Thefts 

MEMPHIS, Tenn. — Profes- 
sional auto thieves are avoiding 
Memphis, say police officials, 
since a city ordinance became 
effective requiring used-car deal- 
ers to furnish police with com- 
plete records on each car bought 
and sold. 

Dealers are cooperating 100 
percent and the records already 
have aided in the recovery of 
several cars, as well as helped 
to reduce the number of cars 
stolen, according to police. 


cured and semi- 
1,298,263 












Stationary crankshaft regrinders, 
77 units, $770,000. 

Hand trucks, two wheel, 62,000 
units, $494,014. 

Six different types of sheet pack- 
ing, including asbestos and rubber, 
in large quantities, $234,449. 

Passenger and truck, single and 
dual-type tire chains, 78.339 units, 
$523,485. 

Turnbuckles, 365,000 units, $785,- 


Hammers and 


sledges, 456,548 
units, $420,000. 
Files and rasps, 5,000,000 units, 
$1,000,000. 


Impermeable aprons, 265,051 units, 
$1,309,031. 

Impermeable rubber gloves, 794,- 
385 units, $1,021,264. 
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MADELEINE AND Elsie Van Kerckhove, partners in an Antwerp, Belgium, dealer- 
ship, toured the Studebaker factory last week in their first visit since the Nazis over- 
ran their country and confiscated their property. They have now resumed Studebaker 
operations in their former building and report sales prospects bright. Their guide is 


Ambrose Dolan. 


New Illinois Plant 


Planned by Alcoa 

DES PLAINES, Ilk—Application 
has been filed with CPA by Alum- 
inum Co. of America for permis- 
sion to erect a plant here for the 
manufacture of aluminum die cast- 
ings, H. C. Slagle, Alcoa construc- 
tion engineer, said last week. 

The plant would be built on a 


35-acre site at Wolf and Algon- 
quin Rds., and would include man- 
ufacturing, service and office build- 
ings. It would have floor space of 
approximately 190,000 square feet, 
and would employ 400 to 500 work- 
ers when manufacturing opera- 
tions get under way. Possible fu- 
ture expansion might nearly dou- 
ble the plant area and employ- 
ment figures, it was stated. 


13 


Rodgers Praises 
Hobbs Enactment 
At Ala. Parley 


BIRMINGHAM, Ala. — Transport 
topics, particularly in the legisla- 
tive field, took the spotlight at the 
recent convention here of the Ala- 
bama Motor Vehicle Assn. 


Visiting speaker Ted V. Rodgers, 
American Trucking Assns. presi- 
dent, praised Congress for passing 
the Hobbs act, declaring that “the 
bill is a significant milestone in 
trucking legislation.” He also com- 
mended the Bulwinkle bill as clar- 
ifying congressional intent on rate- 
making policies. 

“The trucking industry,” he said, 
“has always believed it could prop- 
erly establish rates by collective ac- 
tion with all interested parties, in- 
cluding shippers, participating 
openly, and with public interest 
completely safeguarded by the pow- 
er of ICC to give or withhold ap- 
proval.” 


The Alabama association elected 
Frank G. Brewer, president; W. D. 
Sellers, vice-president, and Robert 
J. Goode, executive secretary. 
Brewer succeeds Jack Cole. 








—» adds a home-delivered 
PUNCH ... sells the FOURTH LARGEST 
audience ‘inside the city zone 
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Coicubdtine 


— > In families, the Post-Home News is the fifth 
largest “city” in America. To sell this city inside New York, 


where newspapers do the heavy-duty selling, 


you must use the Post-Home News 


NEW YORK POST—-HOME NEWS 


Dorothy S. Thackrey, Publisher - 


T. O. Thackrey, Editor and General Manager 


Nationally represented by THEODORO ADVERTISING SERVICE QD 75 West St. N. Y. C. 6 *Edward C. Kennelly, General Manager 
Chicago: 141 West Jackson Boulevard 


Detroit: 803 
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New Commercial Car Registrations, All States for First Quarter, 1946-41 


(Compiled by R. L. Polk & Co.) 
































~ 


























ee ee re tee 
bind ; | 4 | s 
STATES | s s ee | 8 : | s | 3 
a . 2 : - 4 | 
Alabama "41 _ sr 5 Fa a) ~ S = 4 = a |g é é - 5 5 s 
"46 3\ | sal 25 a2 111 “Gos! | 2 2a | | ft Bowl @ pare 
Arizona "41 1 364 i es : — 71 45 26) 36) 181 5 1775 |-46 Alabama 
"46 1} me 6.8 a 1m Tt Reaeegea dk ta 8 ee Oe 
Arkansas *41| | 1345| 7 236) 1| 1 3 | sl sossl_s|_S Soa inae Arizona 
46) | “3501 35] $4] 10) 1023 | ws “4 | 2 eS 3823 |'41 
California "41 45| 11 2774} 5 3 27 10 al 2 sei0 "46 Arkansas 
46 Hymn fF wwe eweeeens 2 eM SF 
Colorado “41 er = 21| 1611| 13] 156| 20] 684) 35) | saa] iz] a] 528] 14] Som bae California 
Tae ee 
onnecticut ‘41 22 «73 25 5 28 Ra | 900 |'46 Colorado 
‘a a | | 183) | 335 125 $2) 36 
Delaware val : - s 38 6 331 | 3) ee 40) Hi | Hy | 9| is| a1| i 15-40 S Connecticut 
“461 4 2s. 2 | 735 . 71 C4 1 oe 
District of Columbia al 2-8] ~«166 2 39 ‘\ | ¢| | i| i| 13| il 3o6l"46 Delaware 
"46 2; 12/ 6 | 2 y~4 3 168 | - a 1 1 1) 22 : 
Florida va Nl 932) 31 322 ; a ! a 3\ | abl | i} Gl ol ool | Se has Dist. of Columbia 
», ie a 
sa = 46 | $32} ic] atl Stal ao ties | iss 8 Siol asl | sl | | 2 m8 Al gg14-41 Pintle 
a "46 1 I 7 a rl or x rea \ of, 4 4, 1, 3 F} | 14 4) 1) 957 |"41 Tdah 
, * a 
Ss asa} 7808 «Tao «Sot nasal «Sah tame} =| Sool aaj uns} a) | asl L_..w — f 
Indiana a ; oo) isee| | oo| az tuoi] | aso] 8th Staal ae la Illinois 
Tt eee ee ee rea 
ae “46 Tn ee ee ee 2 _— = og 
—, = 8] 470 63) ssa] aa | sl | Goa owl | sha Towa 
bs oa 2 (Hseieimimisaastd@itiadg & d Ss Georg! 
Be one 801, 33 161 43} 9 3} 2388,°46 a 
eeiteneen a s | 52 21| ol 196 10] ‘21 1| “al i] Sot 13 38) i | 2 a 3 2 2576 a1 = ons 
46 2| ne 10, 32 = 
Louisiana ca : ooo . si 3} eho} | sol 3 | al is| aot] i] Sasiae Kentucky 
= = 4| | 96| 16| 7 224| 10) 460) | % 5 I a 7 8 | ssl ial 124 3| 273941 coaaen 
46) 1 9 sy} MN ash aba) 6g) 2g) CS = 
Maryland ‘41 14 20, 703)~«13| =i] — m.. oo isl | OT oat oat ts tot“ Maine 
"a6 26] 25] ‘ail iil 10 ail 13 231 | 2a eS .. -— oe an oe. : 
Massachusetts *41 82) 27| 1008) 58) 67 3| il iol 401 | aol ‘| asl asl sal | “ovo lao Maryland 
46 $31 23 “I 7 teal a 2401 1) 288; 2] 453] 138) 54) 19} 11| 14| 133 2 ; 
Michigan "41 7 1692 279 3; 403) 2 se ee a Massachusetts 
"46) 1 ef BSeaeawaeam | e@awan 3 x 
| Minnesota “ai T : 7g = - 56; 1110 23, = 49) 438 26 | $7 | a3! 33 a23| u te lose Michigan 
a "46 15| | 37| a 31 1 | 3\ an 4 $e} ‘a "| | | ial a ss al 3708 |'41 Minnesota 
*4l aS‘ — — | 1731/°46 
Missouri a 3 "a : |= cy Mississippi 
"46 | 3) | 748s) Bal * 7 ie aes ieagn@a* x 12; 82 
76) il} 411 | | | 13} 14) 6409|"41 , 
Montana *41| 389 4 28 | 76 53] 104 77\ $280,°46 Missouri 
wd 1 SL OS Ol LT 
_ Nebraska a i l Bs 2 ’ 68 a eee . a = - = 5 1 4 21 i| 580 |°46 Montana 
| Nevada a a i : E : 15} 26) ; = 23| i o@ | wo w& & 4 Ta Nebraska 
; . 39 a «il 
New Hampshire “a 1) a = : = 1| 4 i ww 2a “1 wd a goat oof 6 RBs Nevada 
New Jersey RT 28| 46 = 53 i — a = | i a 3 ~ il 7 | 4 il 1 930 46 New Hampshire 
; 34| 319, 16, 833, 
a — : = = 87 = “ = = iil Bi3\ 3| 7 ul o 162, am 38 ‘| a gs| ’ 3 Fi 3189 ; a og al 
B ’ 302 i 
New York — | — ‘ | 52) i 69 | 4 3 o| a 1| | , 3| | S| 985 "41 New Mexico 
46) 283 a88 tr ie S orl ieee 14 1124) 319] 153 22 Es. 
i ——— “ : $2} 1780} 202} 1959] 17| $76| st] 12801 305 (ai Bo Ses a 
“46 i =a] sl SSSsaSl isl 131 “50! 1 ¢ a a | | 26 68} wy mm = 
a oe “fu an co. oe a : = ; = | it; Sil sel asl iss a6 North Carolina 
_ i 23, 4] 2271) ‘ > m1 7 | | ul | i i "| Sea lde Herth Dahete 
acl St; 878] 28) OHA angel ae) “a Bt) oom) | 59) 274) 24) 1) 7828 [41 
Oklahoma “iu | 4 198 6] 1169 ! | 108} | 181{ 179 385; a} 4352 |°46 Ohio 
oa z 4 “eel «tS s|:sSae]=SsS| Casals] hI 74 3 | aR 8 So et ee ll 
; 1 668 1| 173, 16] 622 2 weer 
ae aeivenia a a - = 2 i 1069} 27 A. A Oregon 
_—_—- = = 7s 297 7 = 73| = ) “Ge 30) toms) 27) | a9) $868) 281 toTl G8 Bela Pennsylvania 
: *46) 27 1 27 52 25 - 
South Carolina “all a = 4 ‘ ~ a_& | al 1 33 2| a 2 ai ol 39 a2 | 55 ral mecca 
46 6 | “Sol al a 2eel =I ato { 4 6 isl sa | | 2 ss 2084 |'41 
eee 2 1 IGS ae i Se st 
| Tennessee “41| Lg) a = 3] 105! al ise si at | esl sol st S| Sool st SS ra South Dakota 
46| 2| ao) esha hh | 419) 4) 488) 35) a} | 16) 48 
' Texas . "aly = | 32|_— | 496] — 47 2| 33] | 46 oi isa sa oe Tennessee 
; ors °46) 1 : mi 50 10 A 21 ptt | | i lest | 7 a | 41{ 117] 8| l seer 41 = 
a 80 106 <9 exas 
Bs i ee re ee ; 
ermont 41) 5 ’ tah 
a 1 ga sa) gg a) @ a ga ————__ = 
Virginia “al a. a es i ws F # 2 Bre Vermont 
i) 1 ag gay aa gral al aaa sa ie aiaai 
46 19 7 i235) a 4 243 | | 1 | 490 31 52 2 5 : 
— 7 iol elas Sash Saale Virgin 
46 172 
ee —— ee a aie Waaiingte 
48 ol 2| 4 i 209 495 joi 4) 220, 12 
16 iol 2151201 38 4 oS 2 10) 13} 6 1792 |’ 
Wisconsin ‘4l| l 1109) “ i — 7 : 141 26 261 | 18 23 79) 1| 1022 "ta West Virginia 
46) 6 mM) 12 
_ Wyoming ‘41 | | 2 ~ 7 = wl 4 = il Ea "4 a 25| al 26 it Pr i3| -—S Wisconsin 
46 1 a 
First Quarter 46 S62] 851) 70 = — = a a a 1 104 : alo hl lS ‘Wreming 
967| 851] 7045) 1480] 676] 17969| 890] 27952] 114| 1460/ $11| 14279| 2398] S| 1540] 185| 1786, 2108] 4002, 719] 87375\-4 
; 83] 1540] 135| 1785 21091 4092] 719)" 87375|"46 Firet Oem 


In Fi 
 — 


Ste 


To 


WwaASs 
first si 
way ‘ 
contra 
project 
tion c 


= to the 


jstrati 
Cont 


) Feder: 
§ 344, at 
= pared 


award 
structi 
Att 


——- 


Ole 


} 1,1 


Me 


= Old 7 


mark 
memb 
by Ge 

The 
Arche 
Body 
tor o! 
cepte 
organ 

Eig 
becon 
Time! 
inclu 
Kette 
§. E. 
Mann 

The 
ver t 
Old ' 
numt 
ter ir 
entat 
enth 


4 in th 


Ra 
the r 





48 s 


ie 
sc 
= 


Verm: 





All 
Apr 





Ark 
Mot 
Nev 
Nor 


I 








ma 
ona 
sas 
nia 


do 


ire 
ia 


la 





AUTOMOTIVE NEWS, JULY 29, 1946 








In First Six Months... 
IE, = coneecuasiceneacaenpeneegneneciannamnens 


WASHINGTON.— During the| 
first six months of 1946, state high-| were still under consideration. 


way departments awarded 1,574 
contracts for Federal-aid highway 
projects having a total construc- 
tion cost of $241,034,333, according 
to the U. S. Public Roads Admin- 
istration. 

Contract awards in June for 
Federal-aid projects amounted to 
344, at a cost of $55,132,392, as com- 
pared with a total of 425 contract 
awards in May for highway con- 
struction costing $58,166,360. 

At the end of June, 244 contract | 


Old Timers Pass 
1,100 Mark in 
Member Drive 


NEW YORK. — The Automobile 
Old Timers has passed the 1,100- 
mark in its drive to enroll 1,500 
members by Oct. 1, it is announced 
by George C. Diehl, president. 

The 1,100th member was T. P. 
Archer, general manager of Fisher 
Body and vice-president and direc- 
tor of General Motors. Archer ac- 
cepted a life membership in the 
organization. 


Eight GM executives have now 
become life members of the Old 
Timers, according to Diehl. They 
include William S. Knudsen, C. F. 
Kettering, C. S. Mott, O. E. Hunt, 
8. E. Skinner, B. E. Anibal, George 
Mann jr. and Archer. 

The Charles (Henry) Davis sil- 
ver trophy will be presented to the 
Old Timer who adds the largest 
number of new members to the ros- 
ter in the present drive. The pres- 
entation will be made at the sev- 
enth annual meeting and luncheon 
in the fall. 


Ralph De Palma is chairman of 
the membership drive. 


State Highway Projects 
Total $241 Millions 


offers for work to cost $22,085,759 


State highway departments dur- 
ing June rejected bids for 64 Fed- 
eral-aid projects involving $12,823,- 
371 worth of construction, making 
a total of 393 bids rejected by the 
states since Jan. 1, without action 
by the Public Roads Administra- 
tion. 

In each instance the low bid was 
far in excess of the engineers’ es- 
timate of construction costs. Only 





| two bids were rejected during June 


because of the Public Roads Ad- 
ministration’s refusal to concur in 
the award of contracts. 


Refusal of concurrence 
prompted by high bidding. 

Contract awards in June for all 
types of road work, including Fed- 
eral-aid projects, National Park 
and National Forest roads, and 
state-supervised road work fi- 
nanced entirely by state and local 
government agencies, totaled 1,180, 
at a total construction cost of $83.- 
055,612, bringing the number of 
road contracts let since Jan. 1 to 
4,672, at a cost of $344,044,710. 
These contracts called for im- 
provements on 22,308 miles of road- 
way. 


Canton Sales Hit 
1,464 in Half 


CANTON, O.—During the first 
six months of 1946, new cars sold 
by Stark county dealers numbered 
1,464, as against 13 for the cor- 
responding period last year, ac- 
cording to records of the clerk of 
courts offices here. 

New-car registrations numbered 
82 in January, 88 in February, 227 
in March, 306 in April and 406 in 
May. In June there was a decrease 
to 355. 


was| 








WOLK BROS., 


Present for the opening ceremonies were, left to right: 
Thomas L. McManus, 


district manager of DeSoto; 


newly-appointed DeSoto-Plymouth for Rochester, 
opened its new showroom and service department in the Stillson St. Ramp Garage Bld. 


N. Y., Tuesday 


William J. Moran, Rochester 


Chrysler regional sales director; 


Louis 8. Wolk, president and general manager of Wolk Co.; Charl Bronson, DeSoto 
director of sales, and Earl 8S. Peters, sales director of Wolk. 


29 Parts Tieups Slow GM 


Output 40 Pct. 


DETROIT. — Efforts of General 
Motors to get its automotive fa- 
cilities into full and continuous use 
are still being seriously hampered 
by current supplier strikes and by 
material shortages resulting from 
earlier nationwide strikes in some 
basic industries, C. E. Wilson, 
president of General Motors, re- 
ported last week. 

Wilson pointed out that 55 sup- 
plier strikes are affecting GM pro- 
duction. Unions affiliated with the 
CIO are involved in 49 of the sup- 
plier stoppages, and six involve 
AFL unions. 

“Even if these strikes were set- 





Dealer Sales Increase 


130 Percent in Texas 

AUSTIN, Tex.—Sales of inde- 
pendent auto dealers in Texas 
showed an increase of 130 per- 
cent for May over the same 
month in 1945, according to a 
report just released by the busi- 
ness research bureau of the Uni- 
versity of Texas. 





of 1941 


tled immediately,” Wilson said, 
“the damage caused by them 
would affect production for weeks 
into the future. Until this wave of 
strikes is definitely over, it will 
be impossible to achieve the max- 
imum production planned.” 

General Motors produced 18,781 
passenger cars in the U. S. the 
week before last, which was ap- 
proximately 40 percent of the car 
production achieved in the com- 
parable week of 1941 when 46,309 
cars were produced. 


“At this time in 1941 General 
Motors had produced 1,334,291 pas- 
senger cars in the U. S.,” Wilson 
said. “So far this year we have 
produced only 207,500 cars, a loss 
of more than 1,000,000 passenger 
cars due to strikes. These are the 
million cars people need so badly 
and are waiting for so impatient- 
ly.” 

The truck material situation has 
improved, Wilson said. Week be- 
fore last, 8,762 trucks were pro- 
duced as compared with 10,566 for 
the comparable week in 1941. 


Spare Tire Ban 
May Be Lifted 
In October 


WASHINGTON.—The restriction 
against a fifth new tire on new 
automobiles will be continued at 
least until Oct. 1, it was announced 
last week by Director W. James 
Sears of CPA’s Rubber division. 

The production rate for passen- 
ger car tires for the past four 
months has averaged better than 
5,500,000 tires each month, Sears 
pointed out. Of that production, 83 
percent has been shipped as re- 
placement tires for cars now on the 
road. 

In other words, he said, a passen- 
ger car tire for replacement pur- 
poses for practically every car has 
been put into the nation’s distrib- 
uting channels since the first of the 
year. 

Schedules call for even greater 
production in the second six 
months, and if it is attained, this 
will mean two new tires for every 
car this year. This is three-quarters 
of a tire more per car per year 
than before the war, according to 
CPA. 


Gaston to Head 
Hudson at Dallas 


DETROIT. — George H. Pratt, 
general sales manager of Hudson, 
hes announced the appointment of 
W. G. Gaston as 
regional manager 
with headquar- 
ters at Dallas, 
Tex. 

Gaston, who 
served inthe 
Navy during the 
past four years as 
lieutenant com- 
mander, had 
many years’ ser- 
vice in sales and 
merchandising 
work, spending 
six years before the war as metro- 
politan sales manager at St. Louis 
with a large auto manufacturer. 





W. G. Gaston 


New Commercial Car Registrations, All States for April, 1946-41 


Compiled from official records in each state. States listed are those for which i. were com piled this week. Totals in other states previously reported are shown. Missing states 


weekly as received until all states have been reported and totals for entire United States will be reprinted in Automotive News. 
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New Commercial Car Registrations, 41 States for May, 1946-41 
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New Commercial Car Registrations, 10 States for June, 1946-41 
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joined Plomb Tool in 1945 as works “yy 

Au £ Oo Pe rs o n n el manager of the Los Angeles plant. 

* + + 

Cunningham, Hickey Get s 
Latin American Post Given In 1936 he went to Colombia as a New Posts at Goodyear ‘ Piis« 
Huber by White Motor service engineer covering the oil ; yews = te. A aa ca Fore 

fields there. oO year e ubber Co.'s 
Fred Huber, formerly of the a Agee uae ae Akron organization is announced Ha 
Technical Service department of | Palmer Joins Gar Wood point 


White Motor Co., has been named 

export service As Va. Plant Manager 
manager cover-| John J. Palmer, a veteran of 
ing the West In-|nearly 40 years in the automobile 
dies, Centraljand allied industries, has been 
America and all)/named manager of the Newport! 4 wesTeERN REGIONAL managers meeting of Ford Motor at the Long Beach, 


of South America | News (Va.) plant of Gar Wood In- | catit., branch heard the Bob Crosby broadcast. Crosby, Jeri Sullivan, the show’s song- 
except Brazil, Ar-|dustries, Inc., it has been an-| stress, and “‘The Great Gildersleeve’’ (Harold Perry), guest artist, are shown with 


gentina and Uru-| nounced. . Ford oMicials. 


guay. He has al-| palmer was formerly vice-presi- been mana : : 
ger of the Washington] has been named operations man- 
eee Pad dent of the Horace E. Dodge Boat | office of the company for the last | ager for the company in the Phil- 
ritory, and is and Plane Corp., whose properties | several years, is named sales man- | ippine Islands, with headquarters 
Snitinn Mantes ace t recently leased by Gar Wood|/aser for the Hawaiian islands,|in Manila. Bunnell and his wife 
Fred Huber SR ee for its Newport News plant. Palmer/| with headquarters in Honolulu.| were in the Philippines when war 
jes Sao tee aoe entered the automobile business in| Keeling succeeds N. F. Weber,|came and were interned for sev- 
ors in that coun-|1907 with the Dayton Motor Car|transferred to San Francisco in|eral years in the Santo Tomas 


in ek. eee 4 a Co. ey ae charge of the office there, where| prison camp. 





superintendent of the company’s 

warehousing and shipping opera- Ford 
tions. Since 1944 Cunningham had quart 
been manager of merchandise and disch 


a 
eee 


he replaces John T. Staker, who a ee 

make his home . . . Pp , ; . dent 
. men n Paci material control at Goodyear Fa ; 
Huber joined White in 15 ee Goodrich, | een weceetaed'at Washing: |Plomb Tool Co. Names | brie Corp, New Bedford, Mass.” | Pins 
working in service capacities at oor ton by Elliott R. McKee, who rep-|Coslow Vice-President Appointment of John J. Hickey 


Vick 
Of 7 
N. 
presi 
Toter 
succe 
had 
was | 

Vic 
attle 
ager 
he m 
come: 


the Brooklyn, Long Island and Several appointments in the In- 
Cleveland branches before affiliat-|ternational B. F. Goodrich Co. are | Tesented the company in the Far) (O91) w, Coslow has been pro- 
ing with the Experimental division | announced by Stanley W. Caywood, East for 10 years. moted to vice-president in charge 
and the Engine laboratory at the | president. Wilbur J. Bunnell, widely known | of manufacturing for the Plomb 
headquarters plant in Cleveland.| Norman H. Keeling, who hadjin rubber circles in the Far East,|Tool Co. Los Angeles. Coslow 


as technical manager of mechani- 
cal goods operations at Goodyear’s 
plant in Wolverhampton, Eng., is 
announced by George K. Hinshaw, 
production manager of the com- 
pany’s foreign operations. Hickey 
joined Goodyear in 1935. 
* * * 














Ruttenberg Is Named 


For Vice-Presidency 


Appointment of Harold J. Rut- 
tenberg, nationally known steel- 
labor economist, to the vice-presi- 
dency of Ports- | 
mouth Steel Corp. | New 
has been an- [| 
nounced by E. A. | In L 


John J. Hickey H. D. Cunningham 
with his appointment as division 
: 
q 
{ 


Schwartz, presi- ~ Op. 
dent of the new | teil 
steel company. / 1001 


Research direc- | 
tor of the United | o¢ th 
Steelworkers of | 





America (CIO) wrna 

since that organ- The 

ization’s ince p- by t 

H. J. Ruttenberg tion in 1936, Rut- State: 
tenberg served sory 

| as assistant director of the War ment 





Production Board’s Steel Division 
during the war. He was also a 
| member of the Steel Commission 
of the War Labor Board. 

* * * 


Fageol to Visit Europe 


Twin Coach has sent W. B. Fa- 
geol jr., vice-president, to Europe 
to survey foreign markets with an 
eye toward building buses for ex- 
port. He will visit Belgium, Hol- 
land, France and England to con- 
tact companies on purchasing bus 


parts and assembling them. 
* * * 


CIT Names Bailey 


Appointment of Thomas L. Bai- 
ley as branch manager of the El- 
mira (N. Y.) office of Universal 
CIT Credit Corp. has been an- 
nounced by S. J. Reynolds, vice- 
president directing the company’s 
operations in that area. The office 
| is located at 135 W. Gray St. 





EXCLUSIVELY FOR 
Aggressive 
Automobile 
Salesmen 





The Enquirer shows the largest . 
circulation gain of any Cincinnati 
newspaper during the past |O years. 





“But what I get out of it is that Solid Cincinnati reads The Cincinnati Enquirer” 


0 a Pocket Size Prospect Book 
uite right. The big thing about The Enquirer is that it reaches Solid 

Cincinnati. But a circulation gain of 46.1% for The Daily Enquirer and a 12 Books $1.85 
15.0% gain for The Sunday Enquirer during the past ten years, are not “One Year’s Work” 
something we exactly want to keep as top-drawer secrets. Nor the fact that 
while the circulation of The Enquirer was making this solid growth, the 
circulation of the two afternoon papers slipped of 7.0 and 9.5 percent. 
Today, The Enquirer enables you to reach more of the solid, substantial MODERN SELLING 
families of this great 1,155,703 population market than ever before. Repre- METHODS CO. 
sented by Paul Block and Associates. P. O. Box 666 


Louisville 1, Ky. 


Prepaid If Check Enclosed 
Otherwise C.O.D. 





Use The Cincinnati Enquirer to get in solid with Solid Cincinnati 
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Dealer 


Pitser Named to Manage 
Ford Dealership in N. C. 


Harold L. Pitser has been ap- 
pointed general manager of the 
Sanders Motor 
Co. in Raleigh, 
N. C., it was an- 
nounced by Mil- 
dred Cooley San- 
ders, president of 
the firm. 

Pitser has been 
with the Ford or- 
ganization for a 
number of years. 
Before entering 
the Army in 
1942, he was con- 
nected with the 
Ford finance division with head- 
quarters in Charlotte. Since his 
discharge, he has been vice-presi- 
dent and director with the Auto 
Finance Co. in Charlotte. 

ok * * 





H. L. Pitser 


Vickerman New Chief 
Of Totem Pontiac, Seattle 


N. J. Vickerman has been named 
president and general manager of 
Totem Pontiac, Inc., Seattle. He 
succeeds Ralph E. Malone, who 
had headed up the firm since it 
was established five years ago. 

Vickerman was previously in Se- 
attle for five years as district man- 
ager of Pontiac division. Last year 
he moved to Portland, whence he 


comes to Totem Pontiac. 
cd a. * 


New Type Branch Opened 
In Los Angeles by IHC 


Opening last week of a new re- 
taih motor truck parts store at 
1001 E. Olympic Blvd., was an- 
nounced by L. S. Koenig, manager 
of the Los Angeles branch of In- 
ternational Harvester. 

The new outlet, first to be opened 
by the company in the United 
States limited to parts and acces- 
sory sales, is under the manage- 
ment of E. L. King. All other com- 





Doings 


pany-owned retail establishments 
are combination repair service sta- 
tions, new and used truck sales, 
and parts departments. 

Pa 


* * 


Bissell & Campbell Buys 
Building for Motor Work 


Bissell & Campbell, Inc. (Kaiser- 
Frazer), Grand Rapids, Mich., has 
purchased a 50-year-old church 
building at 154 Bostwick, N. W., 
for its rapidly expanding motor 
rebuilding and automobile repair 
firm. Purchase price was $7,500. 

Bissell-Campbell began its mo- 
tor rebuilding operations eight 
months ago with newly-remodeled 
quarters at Hall St. and Kalama- 
zoo Ave., S. E. Approximately 10 
men are employed at each of the 
garages occupied by the firm. 

* ok * 


Gateway, Albany, Finishes 
Remodeling New Home 


Gateway Motors, Inc. (Ford), Al- 
bany, N. Y., has completed remod- 
eling its new home at Chapel, Or- 
ange and Monroe Sts., at a cost of 
$20,000. 

H. D. Braun is president of the 
company and the location is his 
third since he came to Albany in 
1941. Braun also owns the Capitol 
Motors, Inc., a Ford dealership in 
Kingston, N. Y. 


* * * 


Delta Motor in Lepanto 


Delta Motor Co., Lepanto, Ark., 
has been incorporated with author- 
ized capital stock of $45,000. Prin- 
cipals are Carey Eason, H. B. 
Richardson and G. W. Carpenter. 

* * * 


Jelton Injures Hand 


Vad Jelton, owner of the Jelton 
Motor Co. (DeSoto-Plymouth) and 
president of the East Bay Motor 
Car Dealers Assn. in Oakland, 
Calif. had to undergo hospital 
treatment after injuring his hand 
in an accident involving a power 
lawnmower. 








a 





24” Round 2-Tier 
Showroom Table 


$3450 


CANDA QUIZ 


SHOWROOM FURNITURE 


Beautiful e Sturdy e Comfortable 

CHAIRS e 

STOOLS e 
LAMPS e CLOTHES TREES 


SETTEES e TABLES 
SMOKING STANDS 


Durable Leatherette in Many Colors 
Highest Grade Chrome Plating 


Literature on Request 
* 


KAY-DAVIS COMPANY 


886-890 Gerard Ave. 
NEW YORK 5352, N.Y. 


Question: In operating your direct 
Chrysler-Plymouth dealership you 
handle many fine used cars. Has 
canda cloth upholstery any effect 
on used-car sales? 


Answer by Mr. Levy: With every- 
thing else in sound shape, clean 
upholstery that's still smart is a 


big sales clincher. We like canda 
cloth because it wears beautifully 
and holds its good looks. This 
means easier sales, more profit- 
able sales. A pile fabric saves 
money in the shop, too, because it 
freshens up easily. 


Joseph Levy, President 
Walton Motors Inc. 

3601 South Michigan Ave. 
Chicago, Illinois 


CANDA CLOTH—srvuisn—ceans EASY— WEARS WELL 


Made by Collins & Aikman Corporation, New York 





For Comparison... 





FOR COMPARISON, the above shows the Dunton parts plan before the area was 


remodeled and systematized. 





GEORGE DUNTON (Ford), Santa Ana, Calif., completely remodeled its parts sale: 
department along modern methods for sales appeal and employe efficiency. 


Dallas Chrysler Firms Spend 
$2.3 Million to Improve 


Chrysler dealers in the Dallas 
(Tex.) region have spent more than 
$2,000,000 in postwar preparation 
for new business, a careful check- 
up of each of the 111 dealers in 
the area by L. M. Tuttle, regional 
manager, reveals. 

All but three of the total par- 
ticipated in the investment, the 
survey of which was broken down 


Coast Dealer Rents Cars 


At Lockheed Airport 


The Greene-Haldeman Co., Inc. 
(Chrysler) has opened a new 
branch of its car rental service at 
the Lockheed Air Terminal in Los 
Angeles. 

A service booth is located in the 
terminal lobby and cars are stored 
in the airport garage. 

* 


3 Auto Sales Concerns 
Get Charters in Florida 


The following charters have been 
issued by the Florida secretary of 
state: 

Sevans, Inc., Miami, autos, 100 
shares, $100 par value; W. J. Cur- 
ry, H. J. Rainey, R. N. Jackson. 

Jack Peavy, Inc., Miami, autos, 
40 shares no par value; Henry K. 
Gibson, L. G. Powell, E. Clyde Vin- 
ing. 

Brooking Motor Co., Inc., Gaines- 
ville, 100 at no par value. Capital 
$10,000. C. S. Brooking, Ellaree P. 
Brooking and Mary E. Brooking. 

” ca of 


Gerdes Builds New Home 


In Lowell, Arizona 

Work has begun on the new $17,- 
000 home which will house the 
Gerdes Motor Co. (Studebaker) in 
Lowell, Ariz. 

One section of the new building 
will furnish a modern service sta- 
tion with the remainder for the 
display of new cars, according to 
the partners, Rollie O. Gerdes and 
O. H. Mathewson. 

cd *~ *” 


Frenzel Brothers to Build 
$18,000 Salesroom in Texas 


The ground has been broken in 
Victoria, Tex., for the $18,000 addi- 
tion of a clay-tile salesroom to the 
dealership of Frenzel Brothers 
(Studebaker). 

C. E. and M. W. Frenzel sa: the 
addition will be large enough to 
display four automobiles at one 
time. ‘ 

* ” 


Tulsa Dealer Tests Jeeps 
On Own Proving Ground 


One jeep distributor in Tulsa, 
Okla., has built himself a proving 
ground on the outskirts of the city 
to prove to prospective customers 
that his product can really take it. 


in four categories: new building, 
new equipment, new parts bins, and 
remodeling. The exact total invest- 
ment was placed at $2,393,967. 

Twenty-eight dealers have new 
buildings representing an expendi- 
ture of $1,190,686. Existing build- 
ings were purchased at a total cost 
of $585,590, bringing the aggregate 
for facilities, without equipment, to 
$1,776,276. In only six instances was 
the cost of a new building higher 
than $50,000. 

Largest investments in the pro- 
gram were by Newman Motor Co., 
Plainview; H. B. Ransom Motor 
Co., Fort Worth distributor; South- 
western Motors, Amarillo, and C. S. 
Hamilton Motor Co., Dallas distrib- 
utor, the latter for a new parts de- 
partment and wholesaling depot. 

The remodeling and redecorating 
bill runs to $215,105. On new service 
equipment the investment was 
$361,828, and for new parts bins it 
was $40,756. 


Many of the dealers in erecting 
new facilities have availed them- 
selves of data prepared by Chry- 
sler division and the Central Ser- 
vice division of Chrysler Corp., Tut- 
tle reported, with the result that 
efficient use has been made of 
space, with shops laid out to ac- 
commodate a maximum number of 
cars. 


He is A. H. Scheldrup, of Tulsa- 
Willys, Inc. Dubious customers are 
taken for a ride through synthetic 
craters, over obstructions and 
through water on Scheldrup’s sim- 
ulated Burma Road. “Seeing is be- 
lieving,” says Scheldrup, “and the 
results have been extremely suc- 
cessful.” 
a * * 


Pipkin Plans to Rebuild 
At Cost of $100,000 


Plans for the reconstruction of 
Pipkin Motors, Brownsville, Tex., 
completely burned recently at a 
loss of approximately $100,000, have 
been announced by J. T. Pipkin, 
owner of the Ford distributorship. 

The new building will be con- 
structed just north of the old loca- 
tion on Ninth St. and will cost 
about $100,000, Pipkin said. The 
motor rebuilding section, a war- 
time development of Pipkin Mo- 
tors, will not be revived, he said. 
Machinery destroyed in the fire is 
impossible to replace now and all 
motor rebuilding will be sent back 
to the factory. 

a 


* * 


Reo Dealership Opened 


Under Porbeck in Little Rock 


Reo Truck & Bus Sales Co. of 
Arkansas, Inc., with temporary 
headquarters at 605 E. Third St., 
Little Rock, has been appointed 
distributor for Reo Motors Inc. of 


17 
Lansing, Mich., in 56 Arkansas 
counties. A new salesroom and 


completely equipped parts and 
service shop will be erected for 
the firm. 


George F. Porbeck is president 
and treasurer of the company, 
which is incorporated for $100,000. 
J. George Porbeck is vice-presi- 
dent, T. H. Baxter, vice-president, 
and O. R. Thomas, secretary. Miles. 
Boone, who has been in the auto- 
mobile business 25 years, is sales; 
manager. 

* * * 


Frost Opens New Garage 


In Warrentown, Va. 


Tom Frost will celebrate the 
opening of his new garage in War- 
rentown, Va., with a buffet dinner 
this week. 


Frost has invited most of the 
automotive trade in Washington 
and Virginia to attend. 

* * + 


Bryant Opens Studebaker 
Firm in Sacramento, Calif. 


James E. (Jim) Bryant is now 
operating his own Studebaker deal- 
ership in Sacramento, Calif. 

A veteran of Pacific campaigns, 
Bryant is a former sales manager 
of the Murphy Motors in Oakland. 

* * + 


Dealer Shows Antiques 


An unusual sideline business has 
been started by Eastland Motor 
Sales, Inc., automobile dealership 
in Rochester, N. H. It is an an- 
tique shop featuring a wide selec- 
tion of bric-a-brac, china, lamps, 
glass, bisque cut glass and furni- 
ture. 

+ * + 


Towle Body Repair 


Gerald E. Towle, Cadillac, Olds- 
mobile and GMC truck dealer, has 
opened an auto body repair estab- 
lishment which he is operating in 
conjunction with his sales and 
service garage in Rochester, N. H. 

* a2 * 


New Marsh Shop Open 


Marsh Motor Corp. (Studebaker), 
Buffalo, has opened its newly re- 
modeled salesroom and service de- 
partment, according to Ted Marsh, 
owner. 

7 * * 


Dlugosch Expansion 


Dlugosch Chevrolet, Storm Lake, 
Ia., has enlarged its body depart- 
ment and is preparing to expand! 
its service shop accordingly. 

* x ~~ 


New Dealer in Wash. 


D. L. Howard, of the Twin City 
Service Co., Clarkston, Wash., ad- 
vises it has been named dealer for 
Graham-Paige. 


Fire Strikes Schurman 


The Schurman Motor Co. garage 
in Lancaster, N. H., was destroyed 
by fire with a loss estimated at 
$50,000, Eight trucks and one auto- 
mobile were lost. 


P. J. Kaufman 


P. J. Kaufman Co., Inc., Milwau- 
kee, has been chartered to dea} in 
autos and motor vehicles. Incor- 
porators: Paul J. and Catherine 
H. Kaufman and Clara Razall. 


. . 7 
Ramp Opens 

John Ramp has opened a new 
Dodge-Plymouth dealership in In- 
dianapolis, Ind. Other officials are 
F. S. Kurdys, vice-president and 
general manager, and James Lind- 
ley, auditor. 


Names Filed in Buffalo 


Business names have been filed 
for two Buffalo firms: Sheehan 
Motor Sales, 1675 S. Park Ave., and: 
Moss Motor Sales, 1261 Hertel Ave.. 


Wellford in Memphis 
John Wellford, Inc. (Dodge- 


Plymouth), has been chartered at 
925 Union Ave., Memphis, Tenn. 


Hitchcock Named 


Springfield Buick Co., Spring- 
field, Mass., has announced ap- 
pointment of Irving F. Hitchcock 
as service manager. A graduate 
of the business managers’ school 
of the Buick division of General 
Motors Corp., he was formerly with 
the New Haven Buick Co., New 
Haven, Conn. 





















































































Se ea cheeses ol ae 















































Pa a rer ar 


A A BSN EN Ta IRDA SG: cm ens Sa ae 


sm 


18 


AUTOMOTIVE NEWS, JULY 29, 1946 





Third Progress Report .. . 


Assembly Stocks Grow 


At Kaiser-Frazer 


By Jack Weed 

WILLOW RUN.—Cars are in 
production at the Kaiser-Frazer 
plant. 

Both bodies and chassis are mov- 
ing down the assembly lines, and 
while there is ample evidence that 
this company is still quite a dis- 
tance from mass production, the 
mere fact that cars are being 
built and shipped should be very 
heartening to K-F’s patient deal- 
ers and distributors. 

Since this writer’s last “prog- 
ress” report on May 20 on the 


360 Pages 


mammoth plant where bomber 
planes were once mass produced, 
tremendous strides toward all- 
out production have been made. 
Many of the “great open spaces” 
have disappeared under rows 
upon rows of crates and mate- 
rials. 

The assembly lines have been 
lengthened, and each line, body, 
chassis and engine is filled with 
jobs in different stages of manu- 
facture. 

On the day of the writer’s visit 
last week, at least 100 bodies and 


—he grew up 
with the 
automobile 
in Detroit! 


ALCOLM BINGAY, 
famous newspaper- 


man, satirist and wit, 


has written a book which 
every old-timer in the 


“auto-game” will get a 
kick out of reading. It 
is the story of Detroit, 
from the days of the 
Pontchartrain bar. It is 
a sidelight history of the 


fabulous motor car business and the Fords, Dodges, 
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supply for our readers. 


Durants and Chryslers who made it. Already 
in its seventh printing and a top non-fiction 
seller nationally. We have ordered a limited 
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an equal number of chassis were 
slowly moving toward their meet- 
ing place. Piles of formed body 
shapes were in evidence along the 
body line and goodly stockpiles of 
axles, frames, transmissions, en- 
gines, driveshafts and other ma- 
jor components were strung out 
along the chassis line. 

This doesn’t mean that Kaiser- 
Frazer will be shipping cars by 
the hundreds this week or next, but 
it does mean that a Herculean job 
of getting the big plant into shape 
to turn out cars is well along. Now 
one can see that it will be but a 
matter of months before the lines 
will really begin to hum, unless, 
of course, Kaiser-Frazer runs into 
new materials tieups. 

Willow Run is having some 
difficulties now, as are all other 
companies. Such items as steer- 
ing knuckles, die cast parts and 
chrome pieces are hindering as- 
sembly. 

It is therefore difficult to agree 
with factory estimates that all dis- 
tributors will be sampled with both 
Kaiser and Frazer cars by the first 
of August. If every one of the 146 
distributors is sampled by the mid- 
die of August, the production heads 
deserve a pat on the back. 

Even with the showing that has 
been made since the writer’s last 
visit in May, things just don’t go 
together that smoothly these days. 

Nor can I quite agree with Jos- 
eph Frazer’s estimate that K-F 
will reach a production rate of 12,- 
000 cars per month by October. If 
this rate is attained by Nov. 1, a 
remarkable feat will have been 
done. 

However, it will be possible for 
Kaiser-Frazer to sample all dis- 
tributors and dealers by October 
and deliver some cars to buyers 
then. But there remains too 
much work in closing the open 
spaces on the production lines 
and in speeding up material flow 
before the delivery rate can be 
really stepped up. 

Both the Frazer and the restyled 
Kaiser are being produced. One 
each has been shipped to distribu- 
tors in New York, Los Angeles, 
San Francisco, Newark, Chicago 
and Detroit for public showings. 
Other distributors will be sampled 
just as fast as the factory can 
turn out cars. 

To sample all distributors and 
dealers, Kaiser and Frazer will 
need over 8,600 cars, a figure a 
long way from the number that 
has rolied off the assembly lines 
thus far. 

Rototiller production is going 
along nicely. Approximately 81 are 
being built and shipped every 
working day. Some 3,000 have been 
built and shipped in the last 3% 
months. 


Obituaries 





John G. Pegues 
LONGVIEW, Tex.—John Garland Pe- 
gues, Ford dealer here, died at his home 
July 10 after a long period of ill health. 
> 


Harry H. Whelan 
DALLAS, Tex.—Harry H. Whelan, au- 
tomotive parts distributor here, was killed 
in an automobile accident near Roswell, 
N. M., on July 4. 
. 


Scott Ford 
ST. LOUIS.—Scott Ford, 60, retired lo- 
cal battery manufacturer, died of heart 
failure while driving a truck on his farm 
in St. Charles county. Ford was also a 


co-founder of the Meramec Airport. 
. > . 


T. Proetz 
ST. LOUIS.—Harry T. Proetz, 47, presi- 
dent of the St. Louis Auto Parts Co., died 
of a cerebral hemorrage in Sarasota, Fia., 
where he had gone for a vacation. 
* * * 


James W. Cox 
HOUSTON, ‘tex.—James Wade Cox, 82, 
Houston’s first Ford dealer, died July 19. 
Cox operated his Ford dealership from 
1903 until 1910. 
* * * 


Claudius M. Lide 
COLUMBIA, 8. C.—Claudius M. Lide, 
68, one of Columbia’s pioneer auto deal- 
ers, died July 18. 
* * * 


Leslie B. Davis 
HAGERSTOWN, Ind.—Leslie B. Davis. 
secretary-treasurer of Perfect Circle Co. 
since 1929, died July 14. 
* * * 


Joe E. Miller 
RICHMOND, Ill.—Joe E. Miller, 


Chrysler dealer, died here. 
* * + 


local 


John Peterson 

SOUTH BEND.—John W. Peterson, 67, 
technical sales service manager of Bendix 
Products division, Bendix Aviation Corp., 
died of a heart attack on July 16. An 
authority on automotive brakes and field 
service problems, Mr. Peterson began his 
career in 1900 with Osborn Morgan Co. 
in Cleveland. 









KAISER-FRAZER chassis and engine assembly lines. Between the lines are stocks 


of components and electrical material ready to be assembled, while to the right of 


the engine line is a growing stockpile of 
other components. 


axles, frames, transmissions, engines and 





Dealers Ponder Market 


Uncertain Factors Cited; Opinions Vary 


From Months to Years 
(Continued from Page 1) 


larger time payments that are nec- ; 
essary in today’s purchase. 

Practically every dealer as well 
as several finance men said that 
time payments had been in the 

minority up to the present time, 
but that recently more paper 
was coming through and that 
indications pointed to a need for 
extending the present 15 months 
to 18 or possibly 24 months 
shortly. 

Two very good and practical 
suggestions came out of the ques- 
tioning. One was that most of 

these dealers were starting to build 
up their sales force now while 
selling was soft so that when the 
market lets down for any reason 
they would be ready with trained 
salesmen to meet it. The other 
was to so distribute present profits 
so that present unnatural profits 
on used cars would not be relied 
upon to help carry the dealership 
burden. 

As an indication of the exceed- 
ingly confused state of dealer 
thinking on present conditions 
the following opinions from lead- 
ing Detroit area dealers are 
more than interesting: 

STEWART HANSON, operates 

two Chevrolet deals—feels we still 
have nine months of present mar- 
ket but is already feeling a little 
tightening due to increased cost 
of cars. 

GIL SHAEFFER and TOM 
WALKER, Walker Motors (Hud- 
son)—approximately 18 months 
after factories reach a three mil- 
lion production rate, look to see 
much lessened total profit to the 
washout before market sags. 

CHARLES ABBOTT, Nash 
Michigan Co.—two years but 
feels that market must get an 






AVAILABLE ... 


NUTS .- 
WASHERS .- 
RIVETS 





BOLTS .- 
SCREWS 


STEEL e BRASS 
MONEL e STAINLESS STEEL 


Prompt deliveries from our complete stocks 


Manufacturers * Fabricators * 
Repair Establishments * Whole- 
salers * Dealers . . . We have 
over 50,000 types and sizes of 
these items in our $10,000,000 
stock. No order too large. Write 
or wire us about your require- 
ments. Inquiries acknowledged 
promptly. 


All Orders Subject to Prior Sale 
WIRE OR WRITE 


Acme Supply Company, Inc. 


706 S. VALENCIA ST. LOS ANGELES 14, CALIF. 


added boost by radically new- 
car introductions to get the style 
buyers into the market within 
the next year. Is planning to 
have his sales force completed 
by 10 months from now. 
KENNETH BROWN (Dodge)— 
gives present market six months 
after real production begins un- 
less lower-price cars are _ intro- 
duced in meantime which would 
materially extend present buyers 
market. 


JACK ROSE, Louis Rose Co. 
(DeSoto) —90 days after real car 
production is reached. Feels cars 
now priced beyond reach of com- 
mon buyer and “need” buyers 
with money to buy too thin to 
last long with any quantity of 
new cars hitting the showrooms. 
STARK HICKEY (Ford)—two 

years at least, too many cars gone 
off road and demand too great to 
satisfy in less than that time. 


DALRYMPLE (Ford)—90 days 
after real production starts, cars 
too high in price to stand up for 
mass buying when actual “need” 
demand is filled. 

HARRY GRUBB, Grubb & Wag- 
ner (Oldsmobile)—18 months. Feels 
that demand for cars by those 
who must have them regardless 
of cost will sustain market that 
long. 

GEORGE TAYLOR (Dodge)— 
at least two years. Too many 
people need cars and cost of 
repairing old cars too high for 
market of “need” buyers to be 
supplied quicker. 

PAUL RAYNAL (Dodge)—one 
year, feels that material will loos- 
en fast enough to permit manu- 
facturers to get back into mass 
production before then and present 
“need” supply will be met. 
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For Fun and Work ... 


Jeep Station Wagon 


Unveiled by 


Willys 


(Continued from Page 1) 


nish upkeep on the costly wooden 
construction of the traditional sta- 
tion wagon,” Mooney said, “and 
at the same time allows us to fol- 
low our policy of producing a solid 
automobile that will provide the 
utmost in comfortable and econom- 
ical transportation.” 

“The Jeep Station Wagon,” he 
continued, “is not designed as a 
luxury vehicle particularly, but 
is meant to fill the need for an 
all-around car which rides with 
passenger car comfort, and can 
be used, if desired, as a light 
commercial vehicle. In short, it 
is meant for people who would 
never have seriously considered 
a station wagon before.” 

The Jeep front end has been fur- 
ther stylized by Brooks Stevens, 
automotive designer, so that the 
hood projects slightly over the 
headlights and square front fen- 
ders. The 63 hp. four-cylinder Jeep 
engine has been retained in the 
new model. 

Directly behind the hood, which 
comes in either maroon, green or 
blue, are doors, side panels, rear 
and tail gate in a paint job simu- 
lating wood. Upright strips are 


Station Wagon 
Popular With 
Willys Dealers 


TOLEDO.—As much as 50 per- 
cent of their quotas of all types 
of Willys-Overland automotive 
products could be delivered in Jeep 
station wagons if the preferences 
of the vast majority of the com- 
pany’s 3,000 distributors and deal- 
ers were fulfilled, Geo. Harold Bell, 
sales manager, said last week. 

In its appraisal of the market- 
ability of the latest civilian adap- 
tation of the Jeep, the company’s 
wide-flung domestic sales organ- 
ization, he stated, is unanimous in 
the opinion that “there is no niche 
in the station wagon field which 
the newly introduced model will 
not fill with credit.” °* 

In substantiation of their belief, 
he said, dealers point out that the 
vehicle offers smart appearance 
and all-steel construction. 

In addition to the safety factor, 
the substitution of steel for wood 
they feel, increases the model's 
utility in all climates and elimi- 
nates body squeaks and swellings. 

Other features of the station wa- 
gon include the battle-proved, 63- 
horse-power jeep engine, indepen- 
dent front springing, the wood- 
simulated finish, and a spacious, 
waterproof interior capable of car- 
rying seven passengers comfort- 
ably or a 1,000-pound payload when 
the seats are removed. 

Despite its two-purpose trans- 
portation utility, the station wa- 
gon, Bell pointed out, will not 
prove competitive to the civilian 
Jeep since it possesses no func- 
tional value in the same field the 
versatile four-wheel-drive model 


painted to represent clear maple 
while broader areas are a replica 
of dark mahogany. 


The roomy interior is of aspen- 
grained, wood-like masonite and 
has a seating capacity of seven. 
Its viny-lite coated maroon seats 
snap out in an instant, leaving an 
interior cargo space of approxi- 
mately 149,200 cubic inches. 


The doors are solid, limousine- 
type equipped with trigger and 
button latches (there are no door 
handles to turn), and the vehicle 
is equipped with a tail gate which 
allows for two extra feet of carry- 
ing space, according to Willys offi- 
cials. 

The completely tooled body rests 
on a new chassis. Riding comfort 
is afforded by independent front 
wheel suspension and a hypoid axle 
and leaf spring in the rear, it was 






















LAWYER 
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stated. Airplane-type hydraulic 
shock absorbers further cushion 
the ride. 

Improvements to the Jeep mo- 
tor incorporated in the new 
model include a counter-weight- 
ed crankshaft, a gear driven cam 
shaft, a new heavyduty oil 
pump, a new carburetor and more 
power. The gear ratio is the 
same as that of the wartime 
Jeep, 4.88 to 1, with overdrive as 
optional equipment. 

Other specifications of the car 
are wheelbase, 104 in.; overall 
width, 68 in.; height, 71 in., and 
weight, 2,800 Ibs. 

Brakes are 10 by 1% inch self- 
centering hydraulics; tires are 6:00 
x15, and the gas tank holds 15 gal- 
lons. The gas tank is equipped 

with an automatic alarm whistle 
to warn against overfilling. Road 
speed is up to 65 mph., according 
to Willys officials. 





Barlow Joins Victory 


N. H. Barlow has joined the staff 
of Victory Motors at Abbotsford, 
B. C. He has just received his dis- 
charge with rank of flying officer 
after five years of service with 
the RAF in Britain, India, the 
United States and China. 
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NEW ALL-STEEL body Jeep station wagon by Willys-Overland is a roomy, all- 
purpose automobile that may be used for business as well as pleasure. This view 
shows the space available in the car’s interior after the seating facilities for six beside 
the driver have been removed. Interior dimensions of the vehicle are height, 49 13/16 
inches, and width, 56 5/8 inches, length, 89 inches. Seats are waterproof and instantly 

| removable. 






which made its appearance last 
year, does. 


































These young Redbook families 
lay nearly $4,000,000 on the 
line each year for the enter- 
tainment of the Redbook 
National Show starring the 
greatest fiction writers of the 
day. 

It has a cover-to-cover rating 
in all surveys. 

1,650,000 of these youthful, re- 
sponsive families await your 
advertising. And the National 
Show is your show for a full 
page every month in the year 
at a total cost of $44,100. 













Mono-Wheel 
TRAILERS 


One and Two Wheel 
DISTRIRUTORS WANTED 











1935 NORTH EASTERN AVENUE 


OS ANGELES 32 CALIFORNIA 






They operate with real folding 
money — $6 billions of family 
income, The majority of Red- 
book families are under 35 and 
youth never has pinched pennies. 
They want everything and they 
buy it. 

70% of these Redbook, U. S. A. 
families own cars. Because they're 
young it takes $198 millions 
worth of tires, gas and oil to 
keep them going. 

And they eat plenty of food! 
—nearly a billion dollars worth. 


THEY LIVE, 


war REDBOOK 


ooeee IN 


Send for the Redbook state-by-state analysis of family buying power. 
Write or phone Redbook, 230 Path Avenue, New York 17, New York 


) EVERYBODY IN TOWN SEES THE | 
i 


REDBOOK 
NATIONAL SHOW 


TU 
indian 


‘They dont have 


to pinch pennies in 


EDBOOK, U.S.A! 


1,650,000 families wouldn't buy 
$134,000,000 worth of cosmetics 
and other drug store products if 
they weren't young, vivacious 
and going places. 


$3,675 a page isn’t very much 
to cover the volume of purchas- 
ing power represented by the 
1,650,000 families living in 
Redbook, U. S. A. Think of it— 
reaching every one of these fami- 
lies every month in the year for 
$44,100. That's all it costs in 
Redbook. 
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repeat the selling appeal while new cars in exchange for apart- DEALER CAP-SERVICE 4% YOUR BEST CHO save 


—Auto Advertising —| xvins, ite ' varied condi- | ments sacle 


— 


tions and outlets. 
Six months are scheduled for| Contest 


Hi outdoor poster boards, two for Scully Signal Co. Cambridge,| 7 + 

rf Chevrolet P r ogram trucks and four for passenger cars. | Mass, is running a contest among| # ‘oe | a 

i . ° Chevrolet also will soon resume|service station operators and at- TITY) Yell jppereos 
Big and Varied the “clock-bulletin” outdoor dis-/tendants on its Ventalarm for gas| % CHEVRO iV 

i play, with a thermometer added | tanks, [fi AAS pees TE 
it . to heighten appeal. The television \ 1 

d By Bob F, inlay program was a series of four ( 


shows over a three-station network | Opinion 





nf 7 oe of the American Broadcasting Co. Time-Life International has pub- 
The colorful first ads in the new|theme of maintaining existing ve- lished a digest of opinion on “what 


Chevrolet series are now appear-|hicles until new car deliveries in- ou say about your markets abroad, 

ing in a wide variety of media. crease. The ads are designed to|Handles Beech aa ae hap sag about you.” 
An aggressive program, employ-|supplement the local activities of} John P. Gaty, vice-president and 

ing national magazines, newspa-|nearly 8,000 Chevrolet dealers| general manager of Beech Aircraft Oh Bov! 

pers, farm publications, trade jour-|whose service organizations are/Corp, Wichita, Kan. has an- oy 

nals, poster boards and television | specializing in maintenance pro-| nounced the appointment of Erwin,| The Yellow Cab Co., of Port An- 

is being used by Chevrolet in its|grams. They range from 40 to 65|Wasey & Co. as Beechcraft’s ad-| les, Wash., was so happy to get 

current campaign. inches. vertising agency. Charles S. Hart,|# 1947 Dodge that it ran a display 
The program, backing up the The advertisements, placed|vice-president of Erwin, Wasey &|24 announcing: “It’s a car! And 

dealers throughout the country, |through the Campbell-Ewald Co.,|Co., with offices in New York City,|>°y, are we proud parents! 

is planned to appeal to all classes | are based on the theory that ad-/| wij] serve as account executive. 
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A CHEVROLET service ad, which ap- 
peared in 4,200 newspapers in 4,000 cities 


of Chevrolet buyers, and exe- | vertising must be designed to move Handling Columbia ia dune, campiteising the toccadity ot 
cuted to make an impact on |the prospective purchaser toward i keeping existing cars in good condition 
every buying community in the | the product—the Chevrolet automo- Wanted Following the recent announce-| until new car deliveries increase. 


nation. The magazine advertise- |bile or truck. They have been : 1, | ment that the Truckstell Co. will 
ments feature new cars and | planned so that ihe consume is oe pe ot . ae - distribute Columbia axles for pas- 
trucks; the newspaper program, | kept constantly in mind, so that|*©@0ns, 5Sroug eee senger cars, Ross Roy, Inc., of De- 
using 4,200 papers in 4,000 cities, | buyer-demand may be most easily | ¥°"% Times of July 15 which seems | troit, has been named to direct the 
urges Chevrolet service “to keep | translated into sales. to prove that apartments are hard-| advertising of the Columbia Axle 
your car alive.” They are created further on the |¢™ to get than new cars. In the Co. 

The current series of newspaper| basic idea that a series of ads | classified ads under Apartments} Featuring a new automatic over- 
advertisements is based on the' must be consistent, and must !for Exchange, five persons offer!drive axle, Columbia copy will be 






Rene eet 


scheduled first in automotive trade 
magazines. Later a consumer cam- 
paign is expected to appear in gen- 
eral magazines. First shipments of 
the axles are scheduled to reach 
Truckstell distributors in Sep- 
tember. 

Other Truckstell products, whose 
advertising is handled by Ross Roy, 
comprise special equipment for 
trucks and include Thornton Tan- 
dem drives and automatic-locking 
differentials, Truxmore trailing 
axles, Clark five-speed transmis- 
sions and booster engines, Cham- 
pion safety tanks and grille-guards, 
MHS saddle tanks and Watson 
Brown - Lipe auxiliary transmis- 
sions. 


Guide 

A guide to the cultivation and 
development of executive talent 
and key personnel timber is now 
available in the form of “YOU- 
TRIUMPHANT!” by Eugene J. 
Benge, president, Benge Associates, 
Chicago, published this month by 
Harper and Brothers. 


To the ‘Prys’ 

Another note from Jim McMa- 
hon, of the Corn Belt Farm Dail- 
ies, who reminds me that besides 
saluting advertising men during 
the Jubilee he thought auto editors 
on the trade papers and dailies de- 
served a good word. So here’s a 
bow to the Paul Prys, as they once 
were called, Jim says. 
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Names 


N. W. Ayer & Son, Inc., an- 
nounces the appointment of George 
T. Emerson to its staff in Detroit. 
Emerson has been 
closely associated 
with Dodge and 
Chrysler Corp. 
advertising, pub- 
licity and promo- 
tion activities 
since 1932. Pre- 
viously a reporter 
on various Amer- 
ican newspapers, 
and, for several 
years, a foreign 
correspondent in 
Paris and London 


Influence on wheels mi eA as ate 


copy chief of the Lever Brothers 
advertising organization in London 


i and subsequently a director and ac- 
Look ...today...to the time when customers will no longer outnumber cars. and subsequently 0 Girestor and s0- 


ternational. 


William D. Hutchinson and S. 


j 1 . M. B t jr. have joined the ad- 
To House & Garden’s influential readers, cars are as essential] vertiing cles Mak of United 


States News and World Report. 


nana tenance 


Sek 





G. T. Emerson 


Sell...today...to the customers who will build tomorrow’s profits. 


as guest rooms, lawns, oil burners. They own more automobiles ‘and ; 
W. Everett Eakin, former Ohio 


, ; : Michi aperman, has 
replace them twice as often as the average American family*. For cars are— se od te Gale Tans thal of 
: : ‘ ee Libbey-Owens-Ford Glass Co., To- 
and always will be—a vital part of their way of living. ledo. 


In connection with its expansion 
program, Glasser-Gailey & Co., ad- 
vertising, of Los Angeles, has ap- 


Your car can become their first choice for years to come... 


if you make it their first choice today. pointed Richard T. Ney as man- 
ager of the New York office at 32 
*H&G’'s last prewor survey E. 57th St. 


Sydney L. W. Lea, recently re- 


leased from active duty as an 
Army captain, has been named 
manager of advertising of the 
Pennsylvania Salt Mfg. Co. At the 
same time Anne Hurlbrink was 


named assistant advertising man- 
a ep ager. Lea succeeds Mrs. Ethel Ser- 
fas Klingman, who is retiring from 

business. 
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Price Schedule Ready .. . 


OPA Order Restoring 


Discount Due in Week 


(Continued from Page 1) 


| 


the fight. Throughout the fall, win- 
ter, spring and summer, the NADA 
men under the leadership of Presi- 
dent Mallon, spent endless hours, 
days, nights, Sundays and holidays 
perfecting the dealer case and sell- 
ing it to members of the House and 
Senate over the most stubborn OPA 
opposition. 


The small but active NADA 


group were pitted against hundreds | counsel 
publicity men,} Post, R. E. Anderson and Donald 


of OPA lawyers, 


| 


lative, headed by former President 
David Kelly, and the executive, 
were constantly in touch with the 
situation. 

Managers of state and local asso- 


ciations and the NADA board of | 


directors did an especially effective 
job in the field. Contact work with 
the field was handled by Executive 
Vice-President Lee Moran, legal 
Robert Deo and Irving 


statisticians and executives who| Barnhart of the headquarters staff. 


spent money like water in a de- 
termined effort to discredit the 
dealers’ factual story. 

OPA had plenty of trained men, 
particularly smooth statisticians, 
who did strange things with fic- 
ures, but they could not cope with 
the cold, hard facts of blighted 
dealer operations during the war 
period. 

In retrospect, two things stand 
out—the great weakness of the 
OPA presentation and the strength 
of NADA’s position. Above all else, 
OPA made the outstanding error of 
trying to make its 300-representa- 


| 


} 


The drive was a grueling job 
but not without its humorous in- 
cidents. One which now gets a 
laugh occurred when Bert St. 
Clair, NADA legislative counsel, 
finding urgent need for Mallon to 
appear before a_ congressional 
committee, invaded a pullman car 
at 1 am. in the Washington 
Union station and dragged the 
pajama-clad Mallon out of his 
berth while the train to North 
Carolina, whence Mallon was 
bound, moved majestically south- 
ward. 


The Crawford amendment is a 


tive-dealer income survey stand up.| very simple piece of legislation. It 

Every time an OPA _ witness/is designed to help retailers who 
brought out these figures, a Con-| suffered greatly from lack of goods 
gressman or a Senator was on top| during the war because of govern- 
of him to try to learn their real} ment orders and regulations. 


source. OPA never had an answer 
to this pointed question. Always 
the reply was that the source was 
“confidential.” 

NADA Impressed Solons 

In contrast, NADA always gave 
national or nearly national back- 
ground on every survey purporting 
to show industrywide trends which 
it presented. The effect on com- 
mittees invariably was in NADA’s 
favor. 

NADA’s selection of witnesses 
was important. While President 
Mallon presented all of the formal 
dealer statements from a national 
standpoint to committees, local wit- 
nesses were available at every 
hearing. 

Not always did they appear on 
the witness stand, but they were 
present to reflect the local view- 
point to interested members of 
Congress. At times as many as 30 
dealers were here working with 
NADA statisticians in the prepa- 
ration of local facts. 

Indicative of the convincing na- 
ture of all of the NADA presenta- 
tions is the fact that once the 

Crawford amendment was launched, 
there was little organized opposi- 
tion to it in Congress. OPA was on 
the job unceasingly attempting to 
defeat the measure, but price offi- 
cials never at any time convinced 
a very large group of members. 
Support came from the two sides 
of the aisle in both houses. 

The only open attack made on 
the amendment appeared in a 
minority report from the Senate 
Banking and Currency committee 
and signed by Senators Wagner, 
Downey, Mitchell and Taylor. It 
only repeated misstatements fre- 
quently made by OPA, and did no 
harm. 

NADA Works with Field 


| 





Automobile dealers are particu- 
larly affected, but so are refriger- 
ator, washing machine and radio 
dealers. 

How Dealers Are Protected 
These retailers now are protected 

by the amendment in this way: 
Until normal 1939-41 retail sales of 
affected commodities are reached 
for a period of six months, OPA 
is prohibited from changing the 
peacetime handling charges and 
trade discounts. 

However,this applies only to deal- 
ers whose principal stock in peace- 
time consisted of the restricted 
commodities. Both passenger cars 
and trucks come under the scope 
of the amendment. 

To the auto dealer the amend- 
ment means restoration of about 
8% percent. This includes the 3 
percent handling charge cut, made 
late in 1945; the 2% percent trade 
discount cut of November, 1945; 
the 2 percent cut of March, 1946, 
and the hidden “pass through” cut 
of something over 1 percent made 
recently. 

This fact, however, is impor- 
tant to remember: Under the new 
law,OPA has a maximum limit of 
30 days in which to put the new 
prices into effect. Dealers cannot 
begin to charge the new prices 
until OPA has put its approval 
on them. This, as reported, may 
be within a week. 

Under certain circumstances, 
dealers may be affected sometime 
in 1947 by the Wherry amendment. 
It provides that in renewing ap- 
plication of cost absorption cuts to 
retailers, those in effect on March 
31, 1946, shall be applied by OPA. 

Thus, if the 1939-41 retail sales 
levels should be reached for a six- 
month period before OPA expires 
on June 30, 1947, OPA could again 


The campaign for the amend-|apply cost absorption cuts as pro- 
ment was marked by fine coopera-| vided by the Wherry amendment. 
tion between NADA and the field. | The existing dealer cuts on March 
NADA committees, including legis- / 31, 1946, totaled 7% percent. 








MAKE YOUR SHOWROOM WORK 
24 HOURS A DAY WITH A 


BRUNNER TURNTABLE 


It’s portable, can be moved anywhere, anytime. Lifts car % inch from 
your showroom floor. Cannot be seen under car. Can be adjusted to turn 
car a complete turn once every two minutes or as fast as 4 times a 
minute. Any BRUNNER TURNTABLE can be adjusted for a 110-inch 
Wheelbase Car or TRUCK up to 148 inches. CAPACITY 6,000 Ibs. IT’S 


COMPLETELY AUTOMATIC and CAN 


15-foot circle inside or outside. 


BE INSTALLED IN ANY 


Write, Wire or Phone Today for Delivery Date and Price. 


BRUNNER SALES COMPANY 


80 Oakland St. 





Tel. 5191—After 6, 4485 


Manchester, Conn. 





Design Principles Arouse Interest . . : 








The Gregoire Engine. 


Kaiser-Frazer is more inter- 
ested in the design principles of 
the French Gregoire car than 
the car itself, Joseph W. Frazer, 
president, revealed last week. 

French auto makers have been 
experimenting with front-wheel 
drive cars and torsion-bar sus- 
pension for more than a decade. 
vitreon, for example, has built 
more than 690,000 cars with such 
features. In the process, many 
of the bugs which have been 
blocking production of the front- 
wheel-drive Kaiser have been 
overcome. 

The car designed by Charles 
Gregoire is said to have the lat- 
est improvements in these fea- 
tures. Gregoire is recognized as 


| an authority on them. 


Kaiser-Frazer is still working 


on the front-wheel-drive Kaiser 


and, Frazer said, now believes it 
will be possible to put it in pro- 
duction toward the end of 1947. 

Study of the Gregoire features 
is expected to help achieve this 
goal. For that reason, Automo- 
tive News publishes the accom- 
panying pictures of features of 
the Gregoire car. 

Frazer debunked speculation 
that K-F might produce the Gre- 
goire car in this country as com- 
petition for the light cars sev- 
eral manufacturers have an- 
nounced. He said that it would 
be too small for American tastes 
and that K-F will announce this 


One of K 





ASHLAND, Ky.—In 1913, E. C. 
and C. F. Wurts launched what is 
said to be eastern Kentucky’s old- 
est dealership, Wurts Bros. (Dodge- 
Plymouth). 

E. C. Wurts succeeded into seni- 
ority in 1929 when the interests of 
his brother C. F. were purchased 
by him and his younger brother, 
K. B. It has handled Dodge-Plym- 
outh in Boyd, Lawrence, Carter, 
Elliot and Greenup counties since 
1931. 

When the firm started more than 
30 years ago with tire repairs and 
sales, the brothers didn’t vision the 
extensive recapping plant which is 


y-s Oldest 


Wurts Bros. Dealership, Established in 1913, 
Builds Substantial Service Volume 





Wheel Suspension. 


fall, when Gregoire will be here, 
details of the tie-up between 
K-F and Gregoire. 

The Gregoire chassis weighs 
less than 100 pounds and the en- 
gine is air-cooled. 





a part of their business today. 

| Annual current tire sale totals 
have been approximately $75,000 in 
new and rebuilt stock. Battery ser- 
vicing followed the initial tire ser- 
|vice in the expansion to today’s 
overall repair and replacement ser- 
vices which successfully supplanted 
new car sales loss during the war 
years. 

Undaunted when flames swept 
through their three-story sales and 
service quarters in 1943, the broth- 
ers not only remodeled throughout 
in the modern mode but built a 
body shop immediately adjoining 
their main structure. 





Text of Crawford 


Amendment 

“In the case of any retail in- 
dustry, the principal sales of 
which consisted during the cal- 
endar years 1939 to 1941, inclu- 
sive, of sales of a commodity or 
commodities the production or 
retail distribution of which has 
been reduced, for a period of 
three years beginning on or 
after March 2, 1942, by 75 per- 
centum or more below such pro- 
duction or retail distribution for 
the calendar years 1939 to 1941, 
inclvsive, as a result of the op- 
eration of any governmental 
regulation or restriction, the ad- 
ministrator shall not, in estab- 
lishing maximum prices under 
this section, reduce established 
trade discounts or markups or 
dealer handling charges for any 
such commodity before the re- 
tail unit sales of such commod- 
ity for a period of six months 
shall have reached the average 
annual retail unit sales thereof 
for the calendar years 1939 to 
1941, inclusive. 


Just roll this 
Portable U. S. 


SAFETY 
HOIST 


Right Over the Gob! 


ACTUAL USE PROVES 
NEED IN EVERY SHOP! 


Now... Cab over Engine motors 
can be removed by one man with- 
out removing cab. Heavy frames 
and transmissions can be moved 
from place to place by a single 
mechanic. The safety hoist is a 
wonder for efficiency. 


INCREASE YOUR PROFITS 
WITH THIS U.S. SAFETY HOIST 


The U.S. Hoist speeds up time... 
puts more man-hours and profit 
in every day. Hurry... inquire 
about a Safety Hoist for your 
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or write direct 
te our offices... 


U. S. CHEMICAL & SUPPLY CO. 
1424 McGee Street 
Kansas City 6, Missouri 
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80,439 Cars and Trucks . 





Auto Makers Hit Peak 
For 3rd Week in Row 


(Continued from Page 1) 


rose to the postwar high of an 
estimated 84,665 last week, com- 
pared with the revised 80,116 in 
the previous week. 

Last week’s assemblies were only 
24,414 vehicles short of the 104,853 
in the comparable week in 1941. 

It was noted that current produc- 
tion is still only about 50 percent of 
plant capacities. 

Material shortages are held as 
the principle bottleneck to full- 
scale output. 

With an estimated 268,827 cars 
and trucks already built, final tab- 
ulations will show July’s auto out- 


.put considerably over the 305,000 


predicted earlier this month, Avu- 
TomotTiveE News believes. 

Passenger car assemblies this 
month are expected to top 218,000, 
more than 36,000 over the official 
count of 152,206 built in the peak 
month of April. 


Truck output will hit approxi- 
mately 90,000 in July, compared 
with 81,282 in April. 


Auto Output Set 
For Steady Climb, 
CPA Predicts 


WASHINGTON. — Production of 
passenger cars and trucks, accord- 
ing to Federal government figures, 
took a sharp drop during the 
month of June. Passenger car out- 
put was only 142,313 units com- 
pared with the May figure of 152,- 
948 units. These statistics were 
supplied by the Civilian Produc- 
tion administration. 

Truck production, which had 
dropped in April, continued on the 
down grade in June. Total truck 
output (including all sizes) was 
58,739 in June, 15,911 units less 
than May, CPA said. 


All manufacturers are still faced 
with a shortage of materials and 
components due to strikes, and the 
resulting lag in delivery dates of 
material from suppliers, the state- 
ment pointed out. 

Reports covering the first six 
months of 1946 show that truck 
production during that period 
amounted to 337,586 units. In the 
same period a total of 652,052 pas- 
senger cars were produced. 

CPA officials said that the auto- 
motive industry has forecast a 
marked increase in truck produc- 
tion during the next three months. 
They estimate that 111,791 trucks 
will be produced in July, 126,511 
during August and 133,717 in Sep- 
tember. 

Industry forecasts passenger car 
production as follows: July, 256,125; 
August, 326,637, and September, 
344,504. 

Totals for 1946 as given by CPA 
are as follows: 

Passenger Cars 





ee ee 
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Total production of cars and 
trucks in 1946 would amount to 
nearly 2,775,000, on the basis of 
current assembly rates. 
Whether U. S. makers will be 

able to meet this production esti- 
mate by the end of this year de- 
pends upon labor peace and a con- 
tinued easjng of material short- 
ages. 

- The outlook was darkened last 
week, however, with forebodings 
of new labor demands and in- 
creased scarcities of certain ma- 
terials. 

Of last week’s record car out- 
put, General Motors divisions en- 
larged their first-place lead and 
turned out an estimated 21,522 cars 
compared with the revised 18,781 
in the previous week. 


Production at Chrysler Corp. was 
steady, with an estimated 14,965 
cars built last week compared with 
the revised 14,254 in the previous 
week. 


Ford Motor car _ production 
mounted slightly and totaled an 
estimated 12,612 last week against 
12,325 in the previous week. 


Studebaker assemblies were held 
to four days last week as a result 
of a major plant tieup. However, 
the feeder plant resumed opera- 
tions July 22, and Studebaker cars 
again were rolling off the lines July 
23. Truck output at Studebaker was 
not interrupted. 

Nash assemblies continued above 
prewar rates with an estimated 
2,619 tallied last week compared 
with the revised 2,335 in the pre- 
‘vious week. 


Hudson is currently scheduling 
720 cars per day, over prewar 
rates, and a schedule not reached 
since before the depression, ac- 
cording to A. E. Barit, president. 
Capacity at Hudson is 960 cars 
a day, recorded in 1929. Last 
week Hudson built an estimated 
3,062 cars compared with 2,673. 
Packard output totaled an esti- 

mated 1,218 last week compared 
with the revised 1,129 in the pre- 
vious week. 

Truck production among most 

makers was consistent last week. 


Ford-Canada Shut Down 


For Vacations, Inventory 

WINDSOR. — Ford of Canada 
suspended operations today 
(July 28) for a one-week period 
for annual vacations and inven- 
tory, it was announced late Fri- 
day. The plant expects to reopen 
next Monday, Aug. 5. 








Hewitt Names Herbert 


For Restfoam Sales 

DETROIT.—Howard D. Herbert, 
formerly of Akron, O., and widely 
known in the rubber industry, has 
joined the Rest- 
foam sales de- 
partment of Hew- 
itt Rubber at the 
Buffalo headquar- 
ters. 

Herbert served 
the Goodyear Tire 
& Rubber Co. for 
15 years and has 
been manager of 
Airfoam sales 
since 1940. Dur- 
ing the war he 
was active in both 


‘ta 4 
H. D. Herbe 


58,739 | design and sales of foam rubber 


vibration dampening and _ shock 


337,586 ' equipment used on war material. 


models with 


‘Dune easy - filling 


EQUIPPED 


oline tanks. 







Car, Truck Output Estimates 


By Automotive News 


Passenger Cars 
(U. S. ONLY) 
Weeks Ended July 27, July 20 








Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
duly 27, Week July 20, duly, July 26, July 27, 
1946 1941*+  1946* 1946* 1941*+ 1946* 
GENERAL MOTORS 21,522 50,777; 18,781 63,240 1,566,962; 229,022 
ME Po dni vic veben 3,925 7,082 $3,859 13,488 245,128 40,909 
GD Sv cscvccces 196 1,529 Closed 928 44,137 8,371 
Chevrolet .......... 10,927 28,798+ 9,990 31,898 $93,457+ 111,518 
Oldsmobile ........ 2,750 5,651 1,883 7,694 171,756 30,643 
EY abs 4c vice 06 8,124 6,997 3,058 9,232 212,484 37,581 
CHRYSLER ........ 14,965 18,549} 14,254 52,889 784,407 276,762 
eee 1,625 2,303 1,558 5,789 71,643 36,305 
ME Gh vss cahewses 4,283 7,947+ 4,127 15,411 250,464¢ 87,724 
EE ks dee 6,934 Closed 6486 24,140 357,257+ 113,483 
POUOE See cce esse 2,123 3,299 2,083 7,549 105,048 38,745 
SP 65 6h 654 a0 os 00-0 12,612 25,985+ 12,325 43,028 705,147+ 183,588 
MR 6666 Sood eniten 10,285 23,690+ 10,089 35,302 613,670+ 154,470 | 
| ees 452 Closed 423 1,442 12,646 4,171 
OED <b avsivc0 0s 6 1,875 2,295 1,863 6,284 78,831 24,947 
CS AS ere 2,619 Closed 2,335 8,795 52,985 49,123 
STUDEBAKER ...... 1,764 2,980+ 2,196 6,577 8$2,905+ 28,795 
HUDSON ........... 3,062 1,330+ 2,673 9,957 45,833+ 47,205 
PACKARD .......... 1,218 1,619 1,129 4,276 42,929 16,159 
CROSLEY .......... 110 N.A. 114 400 N.A. 596 
MISCELLANEOUS 8,563+ 251,838+ 
Total Cars, U. S..... 57,872 104,853+ 53,807 189,162 3,533,006+ 831,250 
Note: 1941 figures include U. S. and Canada cars and trucks. 
Commercial Cars 
(U. 8S. ONLY) 
Week Week Jan. 1 
Ended Ended Total to 
duly 27, duly 20, duly, duly 27, 
1946 1946* 1946* 1946* 
RUMOUR posse ccceccccs 7,050 7,367 25,727 104,163 
EC ne bon b.c'sG0s 60s 52 3,970 3,755 13,011 718,94 
ee 2,623 2,386 9,672 67,186 
INTERNATIONAL ......... 2,962 2,958 10,955 58,028 
NEE Bee acecasasecesiscs ce 1,866 1,706 6,325 36,204 
STUDEBAKER ............. 1,223 1,218 4,384 21,620 
ES BEV CNS ue eb Wises o sds eess 1,433 1,395 4,910 10,236 
RE eee es Sass wb-0 4.05-0%-*.4-0 306 328 1,159 7,340 
EE eg we oa Vs bids 0st 315 300 927 5,230 
ie able do widie.0 os'nlcew'ese Closed Closed Closed 5,023 
ae Ee Closed Closed Closed 4,836 
IG | 856k user os <000' 171 168 594 3,596 
NE 8 ciit"na ord 4:s-0' 418 v.04. 102 89 342 1,812 
MISCELLANEOUS ......... 546 524 1,659 13,120 
Total Trucks, U.S. ........ 22,567 22,194 79,665 417,251 
Total Cars, Trucks, U.S. .. 380,439 76,001 268,827 1,248,501 
Total Cars, Trucks, Canada 4,226 4,115 14,957 70,037 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 84,665 80,116 283,784 1,318,538 








*Revised. jIncludes trucks. N. A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 


Obey Temporary Tag Law, 
PAA Warns Its Members 


HARRISBURG, Pa. — (UTPS) — 
Members of the Pennsylvania Au- 
‘ttomotive Assn. have been warned 
against temporary tag law viola- 
tions in a bulletin issued by PAA. 

“Despite our many special re- 
leases on the issuance and use of 
temporary tags,” Claude S. Klugh, 
manager, explained, “we are ad- 
vised by the Bureau of Motor Ve- 
hicles that many violations in con- 
nection with this privilege and 
convenience still exist.” 

The temporary tag law permits 
dealers to issue a temporary card- 
board tag to purchasers of auto- 
mobiles who do not have a license 
plate to transfer, in order that 
they may have immediate use of 
the vehicle. 

In his warning, Klugh quoted 
the following excerpts from a com- 
munication received from Alvin 
C. Walker, director of motor ve- 
hicles: 


“The privilege of issuing tem- 
porary tags is restricted to new 
and used-car dealers. Since most 
of the dealers in the Pennsylvania 
Automotive Assn. enjoy this priv- 
ilege, we would appreciate your 
advising them that the temporary 
tag law is workable only insofar 
as the dealers are willing to abide 
by and comply with its provisions.” 

Walker said that numerous 
complaints have been received 
from purchasers of automobiles 
who stated that since they were 
issued temporary tags, the tags 
have expired and they have not 
received their permanent tags. 

“We have investigated all these 
complaints, and invariably find 
dealers have issued temporary tags, 
but did not submit to the Bureau 
of Motor Vehicles the application 
for certificate of title and registra- 
tion prior to or at the same time 
the temporary tag was issued, as 


required by law,” Walker said. 

“In one day we received approxi- 
mately 50 applications for title and 
tags that did not reach the bureau 
until 17 days after the temporary 
tags were issued. One dealer is- 
sued a temporary tag, and the 
dealer himself had no title and 
could not make an assignment to 
a within the 20-day pe- 
riod.” 


Declaring that violations of 
the temporary tag law must 
cease, Walker said his bureau 
has mailed hundreds of letters 
- dealers who have violated the 

Ww. 


Klugh reminded members that 
penalties for violation of this law 
are $25 fine for first offense; $50 
for second offense, and the sus- 
pension of the right to issue tem- 
porary tags for third offense. 












sary. 





Winchester Ends 
33 Years with 
Standard (N. J.) 


NEWARK, N. J.—J. F. Winches- 
|ter, associated with the growth of 
| Standard Oil Co. of New Jersey for 
33 years, is retir- 

titi : ing. Recognized 
throughout the in- 
dustry as an au- 
thority on auto- 
motive engineer- 
ing, and the 
author of many 
articles, Winches- 
ter has elected 
voluntary retire- 
ment under the 
company’s estab- 
lished annuity 
plan. 

A pioneer in establishing high- 
way transportation organization, 
Winchester has been a contributing 
factor in the growth of the indus- 
try. An organizer of the New Jersey 
Motor Truck Assn., which took 
form about 30 years ago, he has 
served continuously as an executive 
| Officer. 


He played an active part in the 
|formation of American Trucking 





J. F. Winchester 





TOP-CALIBRE EXECUTIVE AVAILABLE 


For over twenty years directed nationwide Replace- 
ment Parts, Service and Accessory Organizations of 
two leading automobile manufacturers. 


Desires to make connection in similar capacity with 
organization whose activities are related or compar- 
able. Broad administrative experience and excellent 
speaker. Capable of directing nationwide merchan- 
dising and promotional programs. 


Can be available by September 1st or sooner if neces- 


Box AN2, Automotive News, Detroit 26. 


| Assns. in 1935, serving as its treas- 
| urer and vice-president for a period 
of years. The National Council of 
Private Carriers was conceived and 
organized through his efforts, and 
he has served continuously on its 
board. 

As the first automotive engineer 
ever employed by Standard Oil, 
Winchester witnessed the evolution 
of an industry while contributing 
much to the phenomenal growth of 
the company. 


Small Cars 


(Continued from Page 1) 


would be standard-size, debunking 
speculation that K-F planned to 
produce the Gregoire car for sales 
here. 

Previously, both Ford and Chev- 
rolet had announced that they 
would bring out lighter, cheaper 
cars. 


Object is to plug the price gap 
between the midget cars selling 
for about $700 and the present 
lowest priced cars at about $1,200. 

In the interview with Frazer, he 
also revealed: 

1. Kaiser-Frazer prices will be 
revealed about Aug. 15, when that 
company will have built 1,000 cars. 

2. Graham-Paige is launching a 
farm-implement program, includ- 
ing what Frazer termed “an amaz- 
ingly powerful tractor,” which will 
pull the big Rototiller Graham- 
Paige will build. (A smaller Roto- 
tiller is already in production) 
Frazer will have a full line of 
equipment, including farm wagons, 
rakes, harrows, discs, beet chop- 
pers, 
tiller attachments. Handling the 
line will be 3,240 dealers, all but 
825 of whom will handle the cars 
as well. 


Also included is a new hydrau- 
lic lift developed by Graham- 
Paige. 

Frazer says that he is more en- 
thusiastic about the auto market 
than he was a year ago. Even 
though he believes prices are 
bound to go up higher, he foresees 
three years of general unsatisfied 
demand. 































as well as a line of Roto-— 
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q HELP WANTED 


PRODUCTION MANAGER competent to 
handle all phases of an overseas auto- 
motive assembly plant. Must speak 
Swedish fluently and preferably be of 
Swedish extraction. Salary open. Loca- 
tion, Sweden. Box 1331, c/o Automotive 


News, Detroit 26. 

CHEMIST—Automoiive Products. Knowl- 
edge of sound dampening, adhesives, 
saturated felts preferable. Desirable 


that applicant be capable of supervising 
group of Automotive Products Chemists. 
Permanent position with long estab- 
lished, progressive company. Excellent 
opportunities for advancement for right 
man. Location, Metropolitan New York 
area. Send resumes to Box 1329, c/o 
Automotive News, Detroit 26. 





EXPERIENCED MECHANIC WANTFEI 
Live in Colorado, the finest climate 'n 
USA. We need two experienced Pachkar¢ 
mechanics. We have a new building @ne 
new modern equipment. A good prormnst 
tion for the right man. Box 1316, ¢’* 
Automotive News, Detroit 26. 


WANTED: EXPERIENCED SHOP FORE 
MAN AND EXPERT MECHANIC for 
new Automobile Agency South Alanpama 
between Mobile Bay and Gulf of Mex- 
ico. New building, new equipment. ex- 
cellent opportunity for man willing be- 
gin as mechanic and shop foreman with 
two-three mechanics, increasing me- 
chanics as business increases. Box 1317. 
c/a Automotive News. Detroit 26. 

WANTED—COMBINATION METAL MAN. 
Experienced on seat covers. Top wages 
best of equipment—by an old estab- 
lished Packard dealer. Enright Motor 








Co., 5th and Olive St., Leavenworth, 
Kansas. 

POSITION WANTED 
AUTOMOTIVE SERVICE EXECUTIVE 


highly experienced both General Motors 
and Chrysler Motors products. Wishes 
new connection with large distributor or 
dealer. Specialist in organizing and oper- 
ating service and parts departments. 
Will travel. Best references. Box 1321, 
c/o Automotive News, Detroit 26. 


HAVE HAD 20 YEARS EXPERIENCE. 
sales, buying. and management. 10 years 
with present employer. Would be inter- 
ested in running a deal for someone 
Can furnish Al references. Prefer town 
of 12,000 to 20,900. Available in 30 
days. Box 1318, c/o Automotive News 
Detroit 26. 


GENERAL OR SALES MANAGER. Dis- 


tributor, dealer, 11 years automotive 
experience, 4 years general manager, 
former dealer, aggressive and capable. 
Age 33, location immaterial, excellent 
references. Box 1334, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


LEADING TRUCK DEALERSHIP for 
sale. Established 13 years. Parts Dept.. 
shop equipment, office equipment, build- 
ing and lot on Route No. 1 in New 
Haven, Connecticut. For complete infor- 
mation. write or call Ross and Company 
569 Columbus Ave.. New Haven. Conn 


BUSINESS FOR SALE 


AUTO ELECTRICAL SHOP. equipment. 
tools and stock. Midwest location. Priced 
right. Box 1326, c/o Automotive News, 
Detroit 26. 


NEW LINES WANTED 


ONE OF PHILADELPHIA'S largest auto 
dealers is interested in securing distribu- 
torship for a recognized line of tires. 
batteries, slip covers, and other type 
accessories. Write Box 1328, c/o Auto- 
motive News, Detroit 26. 


PARTNERSHIP WANTED 


G. M. 300 CAR CONTRACT OR BETTER. 
Present G. M. 100 car contract dealer. 
outstandingly successful, wants better 
educational and other advantages for 
hiv children and will move to larger town 
as managing partner with investment. 
+2 years old, 20 years experience, in- 
studing 5 years as G. M. factory repre- 
sentative. Present dealership is in full 
.peration and subject to inspection on 
confidential basis. Box 1325, c/o Auto- 
motive News. Detroit 26. 


BUSINESS OPPORTUNITIES 


ATTRACTIVE PROPERTY. Upper New 
York state. Ideal automobile or truck 
agency. Several franchises available. 
Partnership or sell $22,500. Terms. Ex- 
ceptional opportunity. Box 1333, c/o 
Automotive News, Detroit 26. 


ANTIQUE CARS FOR SALE 


1914 MODEL T TOURING, excellent con- 
dition, for sale or trade for new Ford 
or Mercury station wagon. Rodney A. 
Bell, R. 1, Mt. Vernon, Ohio. ° 


USED CARS FOR SALE 











Come Get Them 
USED CARS 


I am back in the wholesale 
business again. 
39 to 47’s 


DOC GREINER 


Madison & Seventeenth Toledo, Ohio 
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CLASSIFIED WANT AD DEPARTMENT 
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TORQUEY 








Mittard F Denyes 


“TELL ME THAT ONE AGAIN ABOUT WHEN THERE WAS A BUYERS MARKET” 





USED CARS FOR SALE 





Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 








* AUTOMOBILE 


AUCTION 


EVERY THURSDAY 


Buy Cars — Sell Cars 


The Great 
MID-WEST MARKET 
For Dealers Only 
Coast to Coast Attendance 


The SCHAEFER Co. 


915 N. Illinois St. Ph. Riley 0827 
INDIANAPOLIS, IND. 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing. Mich. 


WE BUY ARMY SURPLUS VEHICLES 
new or used, any quantity, any size. 
Good condition important. The Queen 
City Chevrolet Company, 6th and Syca- 
more. Cincinnati, Ohio. Parkway 4880. 


TRUCKS FOR SALE 


TWO NEW 1945 GMC 2% TON TRUCKS. 
Ten wheel drive, 
Air compressor power saw, 
circular saw, clay digger, sheet driver, 
chain saw, air drill and bits complete. 
Repair kits for truck compressor and 
accessories. For information, write or 
phone Baliston Motor Sales, Baliston 
Spa. N. Y. Phone 598. 


TWO NEW SEMI TRAILERS equipped 
with stakes, air brakes, 11.00x20 tires. 
$1695 each. Rhodes-Walker Chevrolet, 
204 McCorkle Ave., South Charleston, 
West Va. 


TRUCKS WANTED 


WANTED: NEW AND USED Studebaxer 
4x6’s and 6x6’s. GMC and International 























tional Truck Equipment Co., 
son St., Waukesha, Wis. Phone 3363. 


BUSES WANTED 
WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CoO., Lansing. 
Michigan. Phone 83814. 











PARTS BINS FOR SALE 


Practically New 


COMPLETE OPEN LYONS PARTS DISPLAY 
Consisting of 60 


TABLES, SHELVES, BASKETS, RACKS, ETC. 
Sold at a Liberal Discount Off the List Price 
INSPECTION INVITED 


SPIELMAN CHEVROLET CORPORATION 


641 Sixth Ave., Corner of 20th St. 


New York City 11, N. Y. 


Telephone Chelsea 2-7400—Ask for Mr. Al Pagano 





Detroit 


* 


BUSES WAN tED 





BUSES WANTED 


Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 

QUEEN CITY CHEVROLET COMPANY 


6th & Sycamore St. 
Parkway 4830 





WE NEED 25 SCHOOL BUSES and walk- 
short or 


in buses—29 to 46 models, 
long wheel base. Write or wire descrip- 
tion and prices. McCaa Chevrolet Com- 
pany, West Memphis, Arkansas. 





NEW BUS CHASSIS WANTED 


Will purchase any number of new 
Chevrolet, Ford, International, Dodge, 
and all other makes of chassis for im- 
mediate or reasonably early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest purchasers of bus chassis in the 
U.S.A. Write, wire, or call Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Oklahoma, giving prices, f.o.b. chassis 
factory or other location. 





BUSES FUR SALE 
REO 1940 BUS, Wayne 4vu passenger, aduit 
body, vacuum door, heaters, shock ab- 
sorbers, engine completely overhauled, 
$2,250. General Truck Sales & Service, 
1626 W. Fon du Lac Ave., Milwaukee 5, 
Wisconsin. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—One used Bendix coudrey 4 
wheel brake tester, ramp back off type 
6 inch single faced dials—% H.P. mo- 
tors model No. 112000 with 2 front 
Robinson Air Jacks—best offer. Lawder 
Bros., Inc., 6900 Vincennes Avenue, Chi- 
cago 21. Illinois. 


FOR SALE—Approx. 164’ conveyer, 24%” 
Dia. x 24”. 14 pieces—10’, 1-7%’, 1-6%’, 
1-10’ curve. 29 legs of various heights. 
Brand new; a bargain. C. 8. Hamilton 
Motor Co.. 710 N. Pearl, Dallas, Texas. 


ONE HEYER FORD Laboratory test set, 
like new. Blaine C. Watson, Ford 
Agency. Linesville, Penna. 


NEW BARRETT BRAKE LATHE, truck 
and automotive, complete with acces- 
sories. Ashtabula Nash Sales, 808 Pros- 
pect St.. Ashtabula, Ohio. 

FOR SALE—1 used Naiional cash regis- 
ter, 900 class, 4 drawer type. In good 
condition. Best offer. LAWDER BROS., 
aoe 6900 Vincennes Ave., Chicago 21, 

inois. 


FIRESTONE COUDREY Brake 
Nettleton Auto, Medina, Ohio. 


Tester. 





FOR SALE 
Sun Motor Tester 


Sun Combustion Tester 
Standup movable cabinet models. 


Used. First $200 buys them both 
f.o.b. Fargo, North Dakota. 


KRELL BUICK, INC. 


Fargo, N. D. 





SHOP EQUIPMENT WANTED 


WANTED TO BUY—One 8-drawer cash 
register which must have separate total 
for each drawer and grand total. Write 
Duval Motor Company, P. O. Box 2299, 
Jacksonville, Florida. Give price, de- 
scription and where machine can be in- 
spected. 


Cineinnati, Ohio 





AUTO EQUIPMENT FOR SALE 





PLACE YOUR ORDER TODAY 
Improved 


TOW PILOT—17° 


Dealers 


Bumper to Bumper Tow Bar 


Improved Automatic 


RED ARROW 


ONE-MAN 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


o 3 363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 
100 S. Ci-nton St. Chicago 6, Il. 
ANDover 8888—DORchester 8373 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 


CRANE. White Chev- 
West Main 


1 MANLEY-HAND 
rolet Co., end of Y Bridge, 
Street, Zanesville, Ohio. 


PARTS FOR SALE 


ONE SET REAR SPRINGS for 1937 La- 


Salle. Also one set 1939 Model 61 Cadil- 
lac rear springs. Made special. Price 
$33 per set. Bill Holler Motor Sales, 
DeLand, Florida. 


LARGE STOCK 267795 steering gears as- 


sembled, 25% discount, 40-42 Chevrolet 
and GMC trucks. Bickham Chevrolet, 
Franklinton, La. 


RUNNING BOARDS with brackets for 
1941-46 Chevrolet one-half ton and 131”, 
$6 pair. Rear bumpers with all brackets 
for 1941-46 Chevrolet one-half ton, $3. 
New, genuine. Leader Chevrolet, West 
Springfield, Mass. 








GENUINE 
PONTIAC PARTS 
Fast Mid-West deliveries. Excep- 
tionally large stock on _ hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 


Thoms Pontiac Co. 
Phone Forest 8992 


5225 Delmar Blvd. St. Louis 8, Mo. 
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PARTS WANTED 


WANTED PAIR auxiliary seats for 1941 
Chrysler Crown Imperial. Forster-Riggs, 
Inc., 815 8. Main, Tulsa, Okla. 








WANTED CHEVROLET AND FORD six- 
teen inch wheels. Also six, seven and 
eight inch truck wheel joblots of auto- 
motive parts and equipment, new or 
used. Auto Surplus Co., 1426-32 Zuni 
St., Denver, Colorado. 


WANTED GOVERNMENT JEEP TRANS- 
MISSIONS and transfer cases, front and 
rear eads and wheels. These and other 
parts for jeeps are wanted. What do 
you have to offer? Wilkinson Wrecking 
Co., Box 116, Ocala, Florida. 


MOTOR FOR 1937 PACKARD ‘‘8,"’ Limo 
7P series 1015, Model 1502. Please air- 
mail full details to Balboa Oldsmobile. 
1521 Broadway, San Diego 2, Calif. 





ACCESSORIES FOR SALE 
ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal. in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 








MISCELLANEOUS 





ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 





HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 





U. S. RUBBER 


FLOOR MATS 


RUBBER AND FELT BACK 


39 Chevrolet senses C@ $2.49 
38 Chevrolet Teeviyit;. i, 
Universal 36x38 ........ ea. 2.28 
Universal 53x39 -ea. 2.56 


Lots of 10 or over, ‘FOB Revere 


COOPER-LEWIS CoO., INC. 
765 Parkway Revere, Mass. 








STEEL BEAMS 


In stock, and available immediately, 
steel beams 40’ and 50’ long for ga- 
rage or showrooms if we can get two 
medium priced cars, new, at even 
dollar exchange. 


Queensboro 
Structural Steel Co. 


47-29 VAN DAM ST. 
Long Island City, New York (1) 








ATTENTION !!! 
EX-SERVICEMEN 


Automotive News will gladly insert 
Position Wanted ads in this section, 
free of charge. for men or women who 
have been honorably discharged from 
military service. providing applicant 
furnishes (1) proof of honorable dis- 
charge; (2) reference as to former 
connection with any branch of the 
automotive industry. Welcome home; 
there's a job waiting for you some- 
where among our readers. 


GEORGE M. SLOCUM, Publisher 


PONTIAC PARTS 


LARGEST STOCK IN NEW ENGLAND 


Here is a partial list: 


ENGINE PARTS ’36-'42 
Inserts, 6 and 8 cyl. 
Valves. Intake and Exhaust. 
Crankshafts, 8 cyl. 
Main Bearings and Seals. 
Gaskets. 
Timing Chains. 


FRONT END 


°39-'46 Lower Controls. 

°37-"42 Knuckle Supports. 
°37-"42 Pin and Bushing Sets. 
°37-'42 Front and Rear Shocks. 
°37-'42 King Pin Sets. 

°37-’42 Front Coil Springs. 


UNIVERSALS ’37-'42 
Headiamp Brackets, ’37-’38. 


Fans, ’36-'46. 

Hubs and Drums, °37-'42. 
Front Cross Members. 
Bell Housings. 
Transmission Cases. 


600 FRONT AND REAR FENDERS, 


CLUTCHES 


Complete assemblies from 1936 to 
1946. 


COOLING SYSTEM 


Water Pump Kits, °35-’36. 
Complete Water Pumps, ’37-’46. 
Radiators, ’41-’46, 6 cyl. 


MOTOR MOUNTS ’37-'42 


Gas Tanks, '36-’42. 

Hoods, ’39-'46. 

Radiator Supports, ’39-'46. 
Headlight Assemblies, °’39-’41. 
Rear Aprons, ’41-’42. 

Front Aprons, ’42. 

Grilles, ’37-'42. 

Shells, °36-'39. 

Tail Lamp Assemblies, ’35-'42. 


1937-1946 


Thousands and thousands of other PARTS 
too numerous to mention 


25% discount to all dealers. All parts 
shipped same day as orders received. 


“If Pontiac Makes Them, We Have Them” 
UNIVERSITY MOTOR SALES 


Pontiac Sales & Service 
1971 MASS. AVE., CAMBRIDGE 
Parts Dept.—Phone KIR. 6930 or ELI. 0500 
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Recognized 
Leaders — 
in Their 

Communities 


- - - THE MEN WHO HOLD THE CHEVROLET FRANCHISE 


Chevrolet dealers, in all parts of America, are recognized 
and respected leaders in their various communities. 


Leaders . . . not only in their own particular field of 


endeavor . . . but also in other branches of civic and social 
life. 

These men are proud to sell and service what they 
know to be the finest motor cars and trucks in the low- 
price field; and they are also proud to “sell” and serve the 
best interests of the cities, towns and villages in which 
they live. 


Among them, you will find men who hold or who have 


Y 


held high public office .. . 
of a state, or member of the Congress of the United States 


as mayor of a city, governor 


.. and always and everywhere you will find them to be 
solid, substantial, public-spirited citizens. 


Naturally, Chevrolet is proud of the high character and 
ability of Chevrolet dealers, just as they are proud of the 
high caliber and rewards of the Chevrolet dealer franchise. 


They prefer this kind of franchise; this franchise attracts 
their kind of men. 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 


KT AT ota 


CHEVROLET 





